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New Jersey's Great TNT Disaster 


Hardware Men of the Stricken Area Play Leading Part in. Rescue and 
Rehabilitation—Store Fronts and Plate Glass Windows 
Smashed in for Miles Around 
By C. P. RUSSELL 


Photos taken by HARDWARE AGE’S staff camera man 
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Plate glass window front of one of Perth Amboy’s leading mercantile establishments smashed in by explosion 
four miles away 


FEW minutes before 8 o’clock on the night of appalling in its magnitude, for word came that 
A Friday, Oct. 4, the prosperous town of Perth the fire was reaching the great trinitrotoluol stores 

Amboy, N. J., and the busy industrial sec- at the Morgan plant, which covered acres of ground 
tion of northern New Jersey lying around the Rari- about four miles in a straight line from Perth 
tan River, about 25 miles in an air line from New Amboy. 
York City, shuddered under the impact of a ter- Explosion followed explosion, and about midnight 
rific explosion. Almost every one in this territory there came one that fairly seemed to lift the roof 
guessed what had occurred. They felt certain that off the earth. It almost instantly paralyzed the 
something had happened at Morgan, N. J., the seat business life of the numerous towns situated in 
of the T. A. Gillespie Loading Co., the greatest this area. Window lights and store fronts went 
shell loading plant in the United States and one down and out with a crash that could be heard for 
of the largest in the world. They were not wrong, miles, leaving the contents of countless business 
and soon they learned that not only had something establishments exposed to the weather or intrud- 
happened, but that this whole busy area was ers. People began to dress and go out to walk the 
threatened with a disaster that might prove to be streets in apprehension. By 4 o’clock Saturday 
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Hew the girls of the National League for Women’s Service handled the injured. They are wearing masks to 
guard against influenza germs : 


morning a wide territory of this section of New 
Jersey resembled Northern France and Belgium in 
the early days of the German terror. Roads, fields 
and streets seethed with masses of people fleeing 
from the wrath to come. They fled from their 
homes by the thousand, dragging their children and 
old people with them, as ton after ton of TNT 
leveled the ground on every side of Morgan and 
exploding shells hurtled through the air. Between 
60 and 75 persons lost their lives, and the number 
of ‘injured will probably never be known. The 
damage spread as far as Staten Island, across 
Lower New York Bay. 

All day Saturday the terror remained unabated, 
as the explosions did not cease till Saturday af- 
ternoon, a store of trinitro going off with an up- 


The Red Cross girls were on the job early and often 


heaval that made the tall office buildings of New 
York rock and quiver. 


Perth Amboy Dealers.on Job 


O* Perth Amboy, as the principal town of this 
section, fell the burden of bringing order out 
In this work the hardware men of the 
They sent their big 
delivery trucks to the scene of horror to haul sup- 


of chaos. 
town played a leading part. 


plies and refugees. Members of their clerical and 
office forces laid aside business and took up the 
task of guarding and patrolling the stricken area. 
Though all stores were closed for two or three 
days, men were kept at the stores to hand out the 
tools and supplies so urgently needed. And when 
the terror was over and the work of rehabilitation 
began, the hardware dealers met and agreed that 
profiteering would be absolutely prevented. They 
got in touch with jobbers and ordered the sort of 
supplies that would be needed. Their most valu: 
able men worked night and day with the forces of 
relief. And when the task of rebuilding began 
they were ready with the tools, implements and 
material without which no repairs could have beer 
made to countless damaged buildings and homes. 
To add to the tremendous difficulties of restoring 
business and industry, the Spanish influenza, n0 
doubt aggravated by the strain and exposure to 
which so many persons were subjected, struck down 
a large proportion of the population, and hospitals, 
already crowded by injured refugees, were swamped 
with patients. ’ 
Fortunately the Red Cross and the National 
League for Women’s Service were on the job early. 
Members of these organizations came from towns 
far distant to work night and day at the task of 
relief. Energetic women like Capt. Adams of the 
Red Cross and Lieut. Wise of the League kept thelt 
staffs of young women working constantly while 








October 17, 1918 


the towns of Perth Amboy, South Amboy, 
Metuchen and Morgan strove to get to their 
feet. 


Met the Calls for Hardware 


T the beginning of the following week, 
A when Morgan began to call for supplies, 
Perth Amboy’s hardware houses rushed the 
material by the truckload. Tons of axes, 
picks, shovels, hammers, saws, nails, wheel- 
barrows, valves, glass and assorted builders’ 
hardware were needed, and the hardware 
stores rose to the occasion, in some cases 
furnishing the supplies at less than cost. It 
ought to be said that jobbing houses co-op- 
erated to the utmost when they were in- 
formed of the situation, though some criti- 
cism arose over what seemed to be an un- 
necessary advance in the price of nails. 

From the Elizabeth Hardware Co. of Perth 
Amboy, two men, J. L. French and J. J. 
Lehotay, not only worked valiantly handing 
out supplies, but for 72 hours were on almost 
continuous duty as guards with the military 
reserves, getting only snatches of sleep. The 
former got a cut on the forehead when a 
window of the store was smashed by an ex- 
plosion just as he was about to make an 
examination of it. 

The hardware firm of W. H. McCormick 
& Sons lost their front windows in common 
with the rest, but got them fixed up early 
and were quickly open for business again. 
They sent down a truck to the scene of the 
explosion as soon as the first news arrived, 
Elmer Sorensen, the young chauffeur, driv- 
ing his machine up into the thick of the blaze. The 
other members of the force—James Hardiman, 
William Molchan, Frank Volosin and Robert Lan- 
gan, stayed on well-nigh continuous duty. Glass 
for restoring lost window panes was given free to 
occupants of houses who were unable to pay for it, 











J. J. Lehotay of the Elizabeth Hardware Co., Perth 
Amboy, N. J., drove a rescue truck into the heart of 


the burning buildings at Morgan 


Mr. McCormick declaring that a dealer who would 
think of profits at such a time would be an enemy 
of the community. 
A third hardware dealer, Max Semer, did not 
suffer great damage from the explosion, but he, 
(Continued on page 81) 





The motor corps girls earned the gratitude of refugees and guards by their fearlessness and devotion 





Mr. Legislator, 


Mr. Roy F. SouLe, care HARDWARE AGE, New York 
City. 

My Dear Sir: Your fearless stand against Ger- 
man-made goods commands the admiration of all 
those who feel their great indebtedness to our 
boys in khaki who are fighting the unspeakable Hun 
and the things he represents, so that the stench of 
Prussianism may never pollute the free air of 
America. It stamps your paper as a leader worthy 
of the confidence of the honorable trade you so ably 
represent. 

But we think that Mr. F. E. Muzzy voiced a 
thought in the minds of many manufacturers and 
dealers when he suggested in your issue of October 
3 that a boycott on German-made goods could not 
be made effective if these products appealed to the 
selfish interests of the consumer in the matter of 
price. 

There is also another phase of the matter which 
must be considered and that is that we will not only 
be in competition with German-made goods after 
the war, but with those of all other countries as 
well. It is therefore high time that we look the 
fact squarely in the face and speak our minds 
freely on the future pressing needs of American 
industry. 

A great deal is being said and written with re- 
gard to our “after-the-war” program. The ter- 
rible world catastrophe in which we have become 
an important factor has upset the old scheme of 
things so that a-new régime is inevitable if we are 
to successfully meet the changed conditions of busi- 
ness with which we will be confronted upon the res- 
toration of peace. Although we cannot undertake a 
prediction with regard to the probable month or 
year the’ war will end, it is not unreasonable to 
assume, in view of the favorable reports now com- 
ing from the front, that the crisis has passed. Our 
war program is therefore practically a matter of 
routine—we know what we must have and how to 
get it. The next thing in order would logically be 
to prepare against the emergencies to be met upon 
the termination of hostilities. 


Other Nations Prepared 


E seem, as a matter of fact, to have allowed’ 


some of the European nations to “get the 
bulge” on us in this matter. England and France 
have taken stock of themselves and ‘shaped their af- 
fairs so that they are in position to resume trade 
activities the minute peace is declared. Germany, 
too, has practically completed her program. So, in 
the event of an abrupt ending of the war, we will 
apparently be at a great disadvantage. 

It is not necessary for us to abate our war activ- 
ities in order to consider our post-bellum business 
requirements. And how much better we can do it 
now than later on, when the need of haste must 
inevitably result in a program more or less imper- 
fect and consequently fraught with dire possibil- 
ities. Surely America must have learned the cost 
of unpreparedness. Let us not err again. 

At the conclusion of war all the belligerent 
nations will seek to rehabilitate themselves as 
quickly as possible. To do this they must become 
creditors of the various nations with whom they 
trade. In other words, they must sell to them a 
greater amount, in money, than they buy from 
them. . Naturally they will turn in this emergency 
to the market offering the greatest possibilities— 
the American market. 
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It's Up to You 


Now, American manufacturers, under equal con- 
ditions, will hold their own with any in the world. 
The quality of their products, as a whole, will not 
suffer to-day by comparison with those of any other 
country. They have established themselves as lead. 
ers in many lines in which, only a few years ago, 
they were admittedly inferior. They have become 
proficient in quality and quantity production of many 
things that were formerly either not made at all 
here or were produced only in negligible amounts. 
In order to satisfy the demands for numerous 
things which, until the war suspended or curtailed 
our imports, were bought abroad, thousands of 
American factories enlarged their facilities, re- 
arranged their equipment and schooled their help 
at an enormous expenditure of time and money. 
Either these industries must be guaranteed perma- 
nency or they will suffer a blow that will stagger 
the nation financially. 

Because of the higher standard of living in this 
country, American laborers and artisans are better 
paid than are those of any other country on earth. 
The pay of American labor is from 33 1/3 to 1000 
per cent higher than that of the foreign laborer, 
depending on his line and the country with which 
comparison is made. In some cases the difference 
is even greater than this. 

Just consider this fact: From 40 to 80 per cent 
of the cost of production of American products is 
chargeable to labor. This means that an article 
costing one dollar to produce in the U. §. A., to 
which a labor cost of 50 cents is chargeable, can be 
produced in Europe for from 17 to 40 cents less 
than the American cost on labor alone. If we go 
still farther and make comparisons with the Oriental 
countries we will find the difference even greater. 
It will at once be seen that the American manufac- 
turer cannot hope to meet his foreign competitor 
in the American market under such a handicap. 


Tariff No Longer Functions 


se present tariff is obsolete. Based on pre-war 
conditions, it cannot answer the principal func- 
tion of a tariff, viz., to protect the industries of the 
nation against the unequal conditions which obtain 


in foreign countries. Since this cannot be disputed, 
it would seem that there is urgent need for an im- 
mediate investigation by the Government in order 
to determine what steps are necessary to assure 
the continuance of American prosperity. 

Another important consideration is that the 
countries at war, whether Ally or enemy, will be 
in far worse condition financially than we will be 
when civilization is restored. This will be reflected 
in low labor and raw material costs, with resultant 
low productive costs. The opposite will be true in 
America, because our present high costs will be 
reduced very gradually, if at all. Without a com- 
petent tariff—a tariff which will fully cover the 
discrepancies between American and foreign costs 
of production—you will shortly see a veritable 
avalanche of foreign-made goods pouring into our 
ports. The effect of this on our industries is not 
at all difficult to imazine. 

Now, then, are we to go to sure disaster or 15 
the Congress going to give due consideration to 4 
sufficient tariff without which both labor and capital 
must suffer incalculably? American industry has 
stood steadfastly by the Government and the coun- 
try in their hour of peril. Is it too much to ask 
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that the Government stand by industry when the 
war of blood is over and the fight for commercial 
and industrial supremacy is resumed? This is a 
proposition that is decidedly up to Mr. Legislator 
of Washington, D. C. 
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A prompt answer is urgently requested by mill- 
ions of good Americans. 
Yours very truly, 
H. A. HALLENBECK. 
J. Wiss & Sons Co., Newark N. J. 


An Advertisement of the U.S. A. 


By Dr. FRANK CRANE 


I am advertising the U.S. A. 
This, gentlemen, is the biggest corporation in 
existence. 

It is offering a block of stock just now to the 
public. 

These shares have heretofore been eagerly sought 
by banks, millionaires, and estates, and were gladly 
taken at around 2 per cent. 

You now have an opportunity to purchase them 
bearing 414 per cent. 

As you well know, per cent. goes up as security 
goes down, and vice versa. 

Considering the degree of safety of this stock, 
4¥, per cent. is a mighty good interest on your 
investment. 

You are getting a security bearing over 4 per 
cent., which the shrewdest financial people have 
always been glad to get at a much lower per cent. 

This stock—or these bonds, for they are really 
bonds—I speak loosely—has behind it the whole 
land possessions, merchandise, transportation sys- 
tems, factories, bank deposits, and all other goods, 
real estate, and chattels of a hundred million of 
the richest people on earth. 

Before payment is defaulted on the interest-_or 
principal of these securities the entire business 
of all the states of the Union would have to collapse. 

The bonds are offered in denominations as low 
as $50 and as high as you please. 

It’s a democratic offer. Millionaires and day 
laborers are equally welcome to buy. 

The purpose of selling these shares in the U. S. 
A. corporation is to raise money to pay for the 
protection of your lives and fortunes against the 
gang of bugrlars and pirates who have attacked 
civilization. 

Your sons, husbands, and brothers are now over- 
seas endeavoring to stop the invader with their 
bodies. 

Some of them are facing death on the firing line. 

Some are standing in foul trenches. 

Some are watching in the cold and rainy night. 

Some are lying in hospitals, blinded, maimed, or 
dying of hideous poison gas. 

The U. S. A. needs money to feed these men, 
to clothe them, to furnish them with guns, and to 
take care of them when they are sick or wounded. 

Democracy means that every man do his share. 

These men give their lives. Will you give your 
dollars, that their lives be not sacrificed in vain? 

Come! Buy! 

Instead of building that new house, put your 
$25,000 in U. S. A. bonds. 

Get along without that new piano and take $500 
worth of stock in the U. S. A. 

Woman, you had about decided on that new $100 
gown or $50 coat. Let me recommend Liberty 
Bonds instead. They will keep your soul warmer 
than sealskin, ermine, or sable. 

Cut down your living expenses for a year and 
put the savings in stock in the U. S. A. 

Buy, buy, till it hurts. 

You may not be privileged to suffer the pain 
of a mangled body for humanity and your country, 


‘4 HIS is an advertisement. 


but you ought to be glad to suffer privation to 
help along. 

These bonds must be sold. 

The old U. S. A. must not fall down. 

It is YOUR CORPORATION, YOUR BUSINESS. 

It means life and death to me and you. 

If it succeeds we shall have liberated the world 
from the greatest curse that ever threatened it. 

If it fails—fails, did I say ?—-wait—don’t shoot— 
by the living God, it must not and shall not fail! 
(Copyright, 1918, by Frank Crane; reprinted by per- 

MiSsioNn. ) 


Facts About Tractors 


HE ever-increasing shortage of labor will 
— this winter drive a growing number of farm- 

ers to a consideration of the tractor as a 
means of replacing man and horse power. Next 
spring will doubtless see a vastly augmented num- 
ber of tractors in American fields, and it behooves 
those hardware dealers who have not already done 
so to prepare for the business in supplies and 
accessories that is certain to grow out of this 
situation. 

Little exact information has hitherto been avail- 
able as to the experience of tractor owners and 
the supplies they require. That need has now 
been met by Farmers’ Bulletin 963, entitled 
“Tractor Experience in Illinois.” Copies may be 
obtained free from the Division of Publications, 
U. S. Department of Agriculture. From this pub- 
lication the following facts worth knowing are 
culled: 

Seventy-six per cent of the owners reporting 
favor the three-plow machine; 13 per cent the 
four-plow, and 11 per cent the two-plow. 

The minimum number of acres on which two, 
three or four-plow outfits may be expected to 
prove profitable are 130, 170 and 210 acres re- 
spectively. 

The average tractor may be expected to last for 
71% years. 3 

The average repair bill for the first season of 
nine months was about $15. The average annual 
charge for repairs should be at least 4 per cent 
of the first cost. 

The area covered per day of 10 net working 
hours is 614, 8%4 and 10 acres for the two, three 
and four-plow machines respectively. 

The average quantity of fuel consumed per acre 
in plowing is 2% gal. of gasoline or kerosene. 

The average quantity of lubricating oil per acre 
used in plowing is three-fifths of a quart. 

The consensus of opinion is that, so far, the 
tractor has not done as much to reduce operating 
expenses as to make it possible to farm a larger 
acreage. 

This information is a summary of some of the 
important points touched upon in the reports of 
359 Illinois tractor owners during the summer of 
1917 and 284 in the spring of 1918. 





Buy Bonds and bring them home victorious! 





One Hundred Years of Success 


Weed & Co., Buffalo, N. Y., Complete a Round Cycle of Business 
Romance and Progress 


was not until the advent of tools that man 

was able to attain his present mastery of the 
earth and the creatures thereof. Tools and imple- 
ments enabled him to conquer the wild beasts, to 
build himself a permanent home, to cut out and to 
sew garments with which to clothe himself, and 
to plant and reap the products of the soil. It is 
not strange therefore that the hardware man has 
played such a large part in the development of 
modern civilization. Consequently, when we hear 
of a hardware establishment that has reached its 
100th birthday, we may feel sure that romance and 
drama figure in the story of its career. 

This is indeed the case with the house of Weed & 
Co., Buffalo, N. Y., which on Sept. 23 last completed 
a hundred-year cycle of success. Its story dates 
from an autumn day in the year 1818 when the 
cousins George and Thaddeus Weed, coming from 
Troy, opened the doors of the “farthest west’ hard- 
ware store in Buffalo, which at the time had a 
population of 842 whites and 1200 Indians. Ox 
carts and wagons were employed to haul laboriously 
from the far East the needed supplies. The orig- 
inal Weed store had a frontage of 40 feet on Main 
Street and a depth on Swan Street of 70 feet. To- 
day Weed & Co. occupy five immense buildings and 
have long been one of the institutions of Buffalo. 

In 1827 Thaddeus Weed went East, leaving 
George Weed to attend to the store. Shortly after- 
ward the latter died. For two years Samuel F. 
Pratt and Gen. Tucius F. Storrs conducted the 
house for the Weed heirs. In 1829 Thaddeus Weed 
returned to the store, the firm name being changed 
to Weed & Pratt. In 1851 DeWitt C. Weed be- 


H ISTORIANS and sociologists tell us that it 





Reproduction of the 1818 store built over the Main 
Street entrance of the Buffalo retail store of Weed & 
Co. for the week’s celebration 


came owner of the store. In 1857, his younger 
brother, the vital Hobart Weed, assumed direc- 
tion. The same year the third and most famous 
of the three Weed blocks at Main and Swan Streets 
was built. In 1880 Jron Age described this as the 
most harmoniously arranged retail hardware shop 
in the country. 

The present officers are Shel‘on Weed, president 
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and treasurer; William C. Kline, first vice-presi- 
dent; Loren C. Davenport, second vice-president; 
Theodore H. Meyer, secretary. 

In 1911 the firm established a branch in Roches- 
ter, with wholesale and retail departments. 

The company devoted the last few days of Sep- 
tember to the commemoration and celebration of 
its one hundredth birthday by a special display and 
a daily reception at its retail store at Main and 
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Hardware, Ironmongery, ec. 
G. & T. WEED, 


Hv. lately opened at the STORE next below Messrs. Townssuv & 
Coir, a very general and extensive assorument of 


HARDWARE, CUTLERY, SADLERY, CAB. 
INET WARES & IRONMONGERY, 
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WHOLESALE or RETAIL. A constant supply of 
Dutch Bolting Cloths, Bench? Moulding Planes. 

As Agents to the Manufactory at Albany, they offer for sale, SCREWS, 
TUBS and ROLLERS for 0:1-Mills, SCREWS for Paper-Mills, ditto for rai- 
sing Mill-Stones and for various other uses, made to any order—CHURCH 
CLOCKS, &e. &e. 

BUFFALO, Scptembcr 23, 1818. 
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First advertisement of the Weed store. 
the Buffalo Patriot-Gazette 


D. M. Day, Pr. 
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It appeared in 


Erie Streets and its wholesale warehouse at Swan, 
Center and Seneca Streets, Buffalo. The event of 
the completion of a century of successful business 
was further commemorated by the issuing of a 
memorial booklet entitled “From Ox Cart to Aero- 
plane,” containing a complete history of the firm’s 
achievements during its long business life. 


Muskrat Skins at $2.22 Each 


F ex that had been predicted about the high prices 
to be paid for muskrat came to pass at the recent 
fur auction in New York City, when both brown and 
black skins sold at the highest levels ever reached in 
the history of the trade in this country. The bidding 
for muskrat was the feature of the entire sale. The 
rapidity with which the more than 207,000 pelts offered 
were disposed of told graphically the story of how 
badly they were wanted by the buyers. The supply of 
these skins is said by experienced fur men to be smaller 
than for years, and the demand for them was never 
greater. This was especially true of the brown musk- 
rat, which in the dyed state is known as Hudson seal. 
The fact that the best brown pelts sold within eight 
cents of the best black ones, which are always the 
scarcer of the two, was in itself evidence that they 
were regarded by the trade as extremely desirable 
property to own. Milton Schreiber & Co. of New York 
City purchased the finest lot of brown muskrat at $2.22 
each, and also the best black skins at $2.30 apiece. 
Such prices will no doubt have their effect on trap 
sales this season. 


New Spark Plug Factory 


R. MOSLER & CO., manufacturers of Vesuvius and 

« Spit-Fire Spark Plugs, are now engaged in equip- 

ping a complete new factory in addition to their present 

plant. They have been in receipt of some very large 

Government orders which take the complete capacity of 

their old plant. The new plant will be used entirely 
for plugs for industrial purposes. 





The Wright Wire Co., Palmer, Mass., has inaugu- 
rated automobile bus service between its plant and 
Monson. 
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Will to Win 


By: JAMES H. HERON 


Hail! free men, up and sing’a song, 

To cheer this suffering world along; 
A song that will-to all reveal, 

The nobler thought, the kindlier feel 
Of man ‘to man in this dark hour. 

A song of trust, a song of power, 
To stir the very soul within; 

To hold the thought of will to win. 


The hosts of hell may smash and smash, 
Yet will our arms withstand the crash; 

The line may bend and stretch and strain, 
Yet will they count but little gain. 

For with the price they have to pay, * 
They surely cannot win the day, 

So let them try to smash it in, 
They cannot break our will to win. 


“Be not afraid,” he did command, 

“Peace be still,” and with his hand 
Soothed the heaving sea to rest, 

Driving the fear from out each breast; 
So He who calms the sea at will, 

Is watching o’er His people still, 
Inspires each heart to not give in, 

But only have the will to win. . 


“Will to win” is half.the battle; 
Is no quib of idle tattle, 
But the word of General Foch 
To his men to fight the Boche. - 
The word of your country, teo, 
Is “work or fight,” each one of you; 
Back up the beys who war with sin, 
Have in your hearts the will to win. 


Will to win and win we must, : 
Our motto still “In God we trust.” 
Arise! free men, rejoice and sing, ._ 
Across the wild waves make it ring. 
“In God we trust” for victory, — 
That mari forever shall be free; 
No thought of failure enters in, 
We only have the will to win. 


Sheoware Ace- 
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Hardware Bowlers Start Season 


HE bowling club organized in connection with the 

Hardware & Supply Dealers Association of Man- 
hattan and the Bronx opened its bowling season on 
Oct. 2. The club has made arrangements with the 
management of the N. Y. T. V. Hall for the use of the 
alleys at Eighty-fifth Street and Lexington Avenue. 
Officers for the ensuing year are: President, W. A. 
Schley; captain, Frederick Hepp; secretary and treas- 
urer, Harry Douglass. 

The club will bowl every Wednesday night until fur- 
ther notice. Every member of the Hardware and Sup- 
ply Dealers’ Association is requested to join. It is also 
open to all employees of members and representatives 
of the wholesale dealers. 


Victims of Influenza 


F Ag oem! the recent deaths at Camp Devens, Mass., 
base hospital as a result of the Spanish influenza 
was that of Private Leo J. Decelles, age 21, formerly 
employed -at Pittsfield, Mass., by the City Garage and 
the Auto Lamp & Radiator Works. The list also con- 
tains the name of Raymond Pierce, age 25, who for- 
merly was employed by his father at Greenfield, Mass., 
in the sporting goods and bicycle business. Another 
Greenfield boy dead at Camp Devens is Timothy Wal- 
land, 21, formerly employed in the Wells Bros. depart- 
ment of the Greenfield Tap & Die Corporation. 





The report of the Plymouth Cordage Co. for the 
fiscal year ending July 31 shows total assets and lia- 
bilities of $37,418,771, as compared with $24,462,848 
at the close of the previous year. 


Hardware Age 


_ Baker, Murray & Imbrie’s Honor 
Roll 


greta concerns in sporting goods, motorcycie and 
bicycle lines have been hard hit by the demand 
for man power to win the war, and Baker, Murray & 
Imbrie, Inc., 10-15-17 Warren Street, New Yor! City, 
is no exception to the general rule. From their house 
have gone Frederick A. Baker, president of the com- 
pany, who is a captain in the Bureau of Aircraft Pro- 
duction, Approval Section of the Signal Corps, U. S. A.; 
David T. Abercrombie, one of the vice-presidents, who 
is a major in the Baling Division of the Quartermaster 
Corps, engaged in the overseas shipment of supplies 
at the Bush Terminal, Brooklyn, N. Y.: William F, 
Casey, formerly of the office force, now a captain in 
the Quartermaster Corps; Calvin R. Webber, formerly 
head of the motorcycle department, now a first lieu- 
tenant and quartermaster of the Motorcycle Repair 
Corps, in service in France; William P. Schauffler, 
now a second lieutenant and aviator in France; T. H. 
Bauchle, Jr., now a lieutenant in the 107th U. S. In- 
fantry in overseas service, and a goodly number of 
others, both non-commissioned officers and _ privates, 
distributed among the army, the navy and the marines. 

To keep the memory of these loyal members of their 
staff before the eyes of the workers at home is the 
object of an Honor Roll, which is posted conspicu- 
ously in the main store at 15-17 Warren Street. This 
is a large framed card with the title “Honor Roll, 
Baker, Murray & Imbrie, Inc.” at the top, and having 
the bottom portion made like a service flag with a 
wide red border and a white center. The center is cut 
out, and the names of those in the service, together 
with their rank and their assignment, is shown on a 
typewritten sheet that can be corrected as occasion 
requires. 





Ex-Congressman Butler Ames, Lowell, Mass., was 
recently elected treasurer and chief executive officer of 
the United States Cartridge Co., to succeed his uncle, 
the late Paul Butler. Butler Ames has been clerk 
and a director of the corporation for some time. 


Mounted Specimens Feature of this Hunting Window 


HIS picture shows Harry H. Sherk’s arrangement of a hunting window, shown by A. L. Sherk’s hardware 

store, Chambersburg, Pa. The great merit of this display is the natural effect it gives. The window is 
26 ft. long, and 5% ft. wide. The bottom is covered with green grass. The background consists of pictures 
advertising Winchester, Peters, and Marble products. In the center is a pine tree with a red bird perched in the 
center of it, and at the trunk are a few small native birds commonly known as “sap-suckers.” At the immediate 
right of tree is a Rocky Mountain goat’s head. On the bottom of window are tastefully arranged a number of 
rare mounted specimens, the greater majority owned by A. L. Sherk, who takes a great fancy in collecting 
them. Others are the property of a local taxidermist. A general line of ammunition and sporting goods is 
arranged throughout the ‘entire window. The dominant feature of this display is the mounted birds, which 
creates an attraction for the general public, especially the hunters, and at the same time does wonders to in- 
crease sales of sporting goods, also has a tendency to bring trade to the store for other merchandise. Cham- 
bersburg has a population of approximately 14,000. The first Saturday night this display was opened, there were 
at one time sixty-five people surrounding the window. During the day any number could be seen. The town has 
good hunting nearby, being located between two mountains. The principal game is deer, bear, wild cat, birds 
and rabbits. The show windows of this store were installed only a few years ago. “We consider them the 
greatest asset to the store,” writes the firm. ‘When conditions were normal and bargains could be picked up, 
we would have specials on display all the time, which are an excellent business appetizer and bring people in 
the store. However, at the present time it is very difficult to secure any bargains. Our theory is, ‘Goods 
Well Displayed Are Half Sold.’ ” 





No Slackening of War Machinery—Industry Must Speed Up Still Further 
to Meet Pershing’s Demands—Curtailment Orders Continue 
to Restrict Material 


By W. L. CROUNSE 


WASHINGTON, Oct. 14, 1918. 


EACE discussions and diplomatic conferences 
P have not made the slightest impression on 

the Government’s war machinery. While 
President Wilson was writing his answer to the 
German peace suggestion the War Department sent 
a messenger to the Appropriation Committee of 
the House of Representatives to ask for an extra 
$1,100,000,000 for heavy artillery. That certainly 
does not look like “peace negotiations.” 

The War Department’s idea is to get peace at the 
mouth of the cannon. It had already asked for 
$2,667,000,000 worth of heavy guns to force Ger- 
many to its knees in the $7,000,000,000 appropria- 
tion bill which is to be framed by the House com- 
mittee. It will now be an $8,000,000,000 bill, for 
the War Department’s addition to its request for 


heavy guns will push it well beyond the $8,000,000,- _ 


000 point. 
The request for the additional funds was caused 


by the reports of the necessities at the front and. 


of the important part which heavy artillery will 
play if the Germans succeed in entrenching them- 
selves in defensive lines on their own frontiers. 
Instead of equipping 67 divisions with this heavy 
artillery, as had been originally planned by the War 
Department experts, it is now proposed to give 
such artillery to 80 divisions, all of which are to be 
eg in active operations in France by next 
uly. 

“This certainly does not look as though there were 
the slightest relaxation in our war activities and 
our war preparation,” said Benedict Crowell, the 
acting Secretary of War, after he had sent the 
request-to Congress. 

“The enemy is being driven back, and this is the 
best time to increase our pressure,” he continued. 
It would be the worst time to pause. This applies 
to civilians as well as to the military forces. I call 
upon the civil population of the United States to 
accept the present war responsibilities in thé same 
Spirit that our gallant forces are meeting their 
stern duty overseas—drive harder every day for 
definite victory. Now is not the time for us to 
Beaton when or how the end of the war will 
ome.” 


Huge Engineering Supplies 

HEN Mr. Crowell picked up a list of things 

which the Engineer Corps alone has shipped 
across the ocean since Aug. 31, 1918. The list gives 
an interesting picture of the way in which this 
work has been done. For it included 213,000 tons 
of standard-gage railroad track and accessories, 
then came 64,000 tons of narrow-gage rails, and 
57,000 tons of lumber, including ties, stringers and 
piles for these American railroads in France. An- 
other item showed 45,000 tons of structural steel, 
supplemented by 7000 tons of corrugated iron. Of 
nails alone, 10,000 tons were shipped. Under the 
head of building materials there were 5000 tons of 
expanded metal and 2000 tons of wall board. One 
hundred portable steel warehouse sheds covering 
2,000,000 sq. ft., were also sent over, as well as 
16,000 tons of barb wire. 
‘ Then there were 2,000,000 square yards of wire 
netting—not for chicken fences, for they were la- 
beled “camouflage material.” Under the same 
heading came 3,000,000 sq. yd. of burlap and 1,300,- 
000 sq. yd. of fish netting. To cover this “camou- 
flage material” there were sent to France 2,400,000 
lb. of paint. 

At the same time this Engineering Corps has 
bought in France a total of about 600,000 tons of 
supplies, including the following: 

Tools and equipment, 374,982 tons; track and 
ties, 114,628 tons; water service supplies, 31,921 
tons; water service machinery, 5548 tons; construc- 
tion work, 12,352 tons; locomotives and cars, 5117 
tons; machinery, 8015 tons; electric service ma- 
chinery, 1273 tons; electric service supplies, 2710 
tons; barges, 650 tons; automobile and truck sup- 
plies, 463 tons; office supplies, 460 tons; depot stock 
and supplies, 242 tons; motorcycles and bicycles, 12 
tons; miscellaneous, 49,199 tons. 

The overseas demands continue to pile up at a 
rate which is keeping the War Department and 
the War Industries Board busy trying to meet 
them. The advance of Pershing’s forces and the 
continued retreat of the German army is making 
it necessary daily to cover great areas of France 
and Belgium with new lines of communication. All 
this requires vast quantities of material. This 
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does not mean rails or cven railroad equipment 
alone. It means supply stations, roads, acres of 
barracks and buildings electrical installations’ and 
water supplies, and all the thousand details that 
are needed to keep an army in operation. 

The material that can be purchased for this pur- 
pose in Europe has about been exhausted, for the 
600,000 tons which have been bought in Europe 
practically exhausted the amounts available for our 
forces there. What General Pershing’s forces now 
are using must come from this country, together 
with a great share of that used by the Allies. 


Speeding Up Required 


Te means an additional speeding up in all war 
production in the United States, and it means 
a speeding down of all non-war production. One 
of the vital questions is labor. There has been no 
apparent improvement in the labor situation despite 
optimistic reports from the Department of Labor. 
According to Chairman Baruch of the War Indus- 
tries Board, the Ordnance Department alone is 
250,000 men short of the total necessary for the 
projects it has in hand. The Shipping Board needs 
between 190,000 and 200,000 men. Other war in- 
dustries are similarly handicapped. 

So the War Industries Board has again put the 
problem up to the Labor Department authorities, 
with a request that sterner action be taken to force 
men out of non-essential work and into the war 
industries. 

There has been some talk in Washington of 
“drafting labor.” This will not be done, in these 
words. But devices enough will be found to shake 
needed workers out of non-essential industries and 
to get them into essential ones. The Labor Depart- 
ment is making a survey through the community 
labor boards, in every part of the country, to find 
out just how many men can be taken from non- 
essential industries. Every month a report is to 
be made to Washington of the men in the essential 
lines, and the need for more, as well as the men 
left in non-essential work. By means of pressure 
from the War Industries Board, in the shape of 
withholdings of fuel and material, the non-essentia! 
industries are to be “induced” to turn their men 
over for war necessities. 

“The important thing now,” said Chairman Ba- 
ruch of the War Industries Board, “is to get every- 
thing that General Pershing needs and to get it 
to him as quickly as possible. This is no time 
to hesitate. It is no time to do work that can 
be done after the war. It is no time to make 
things which can be spared if the labor and mate- 
rial they represent are necessary for the war. 

“T have said it again and again, but apparently 
not often enough: This is no time for ‘business 
as usual.’ The country must realize that it is a 
time of ‘business as unusual.’ We talk about de- 
privations. Why, we do not know what real depri- 
vations are. For we must make real retrench- 
ments if we are to do our share in supporting the 
armies over seas. 

“There is another thing which will have to stop. 
We are getting many reports that hoarding is going 
on both by manufacturers and retailers. We shall 
not hesitate in dealing with such offenders. But 
the public must help us. 

“It is strange that every time we start to cut 
down the prices on anything a lot of manufactur- 
ers and retailers come down here declaring to us 
that they ‘are all loaded up’ with material and 
with goods, and that we will ‘break’ them if we in- 
sist on these lower prices; and if we let the high 
prices stand, there is always a scarcity in the visible 
supply.” 


Hardware Age 


Stove Restrictions 


THE retrenchment in the use of iron andutes! is 
still being extended to every industry which the 
War Industries Board can reach. The mést im- 
portant item this week is the restriction which 
has been imposed upon the oil stove industfy. The 
Conservation Division of the War Industries Board 
has worked out a program which it says will save 
at least 25 per cent in the quantity of iron and 
steel used, as well as between 40,000 and 50,000 Ib. 
of aluminum. 

The regulations provide for the elimination of 
339 sizes and styles of oil stoves, heaters and ovens 
and of 127 sizes and styles of gasoline stoves and 
heaters. The saving in aluminum will result 
through the substitution of zinc for aluminum for 
name plates. 

The finish of all stoves or heaters will hereafter 
be plain Japan or Japan enamel or vitreous enamel, 
without nickel trim, and the use of nickel is to be 
eliminated. Use of brass in the manufacture of 
stoves or heaters is to be confined to the burner 
parts. 

The schedule of the types which may still be 
manufactured provides for only four styles of kero- 
sene-oil cooking stoves. There will be a small one- 
burner size in one style, employing the minimum 
of steel; a two-burner size in one style, without 
built-in oven; a three-burner size in one style, with- 
out built-in oven; or one size of range stove with 
built-in oven but not both, and a four-burner size 
in one style without built-in oven. There will be 
only one model of warming shelves, one for the 
three-burner stove and one for the four-burner 
stove. All splasher backs, sub-base pans and re- 
movable drip pans will be eliminated. 

Only one style of gasoline cooking stove, in the 
one, two and three-burner sizes of the Junior de- 
sign will be allowed. There will also be only one 
style of kerosene-oil heaters, in three sizes. The 
founts will be made of steel, lead, zinc-coated or 
galvanized except the burner parts of the fount 
where brass is necessary. 

The portable oil stove oven will be limited to 
one style in two sizes, and all doors will be made 
of steel, or with glass panels, but not in both de- 
signs by any one manufacturer. The doors also 
may be made either of the drop or swing type, but 
only one to be made by each manufacturer. Each 
manufacturer also is to limit his output of kero- 
sene water heaters and of gasolene water heaters 
to one size of each. 

To enforce this restriction in oil stove manufac- 
ture the Priorities Division of the War Industries 
Board has ordered a curtailment during the six 
months begun Oct. 1 of 50 per cent of the produc- 
tion for the corresponding six months of 1917-18. 
It also “urges that the production of gasoline stoves 
shall cease forthwith.” 


More Curtailments 


ESIDES this the Priorities Division has ordered 
the following additional curtailments: 
ELECTRIC HEATING APPLIANCES, INCLUDING ELEC- 
TRIC STOVES AND RANGES.—Effective Oct. 1 and for 
six months thereafter, curtailed to 50 per cent of 
six months’ production during 1917. 


ROADMAKING MACHINERY.—Six months from Oct. 
1 no roadmaking machinery or any part thereof 
shall be manufactured, except: (1) repair parts, (2) 
for work on railroads and other public utilities, (3) 
for roads repaired by the United States Govern- 
ment, the several States, counties and municipali- 
ties, and (4) for new construction by the United 
States Government, either directly or indirectly. 
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SEWING MACHINES.—Fffective Oct. 1 and for six 
months thereafter: Curtailed to 50 per cent of 
six months’ production during 1917. 

SADDLERY AND HARNESS.—Effective Oct. 1, that 
no light or fancy harness or saddlery be produced, 
provided that no restriction is made in the produc- 
tion of heavy saddlery and harness for use by the 
United States and the Allies, or agricultural or in- 
dustrial use. 

METAL STAMPS, METAL STENCILS, RUBBER STAMPS, 
METAL TAGS OR BADGES FOR INDUSTRIAL PURPOSES.— 
Effective Oct. 1 and for six months thereafter, cur- 
tailed to 75 per cent of six months’ production dur- 
ing 1917. 

PocKET KNIFE INDUSTRY.—Consumption of iron 
and steel reduced during the last four months of 
1918 to a basis of not exceeding 70 per cent of four- 
twelfths the 1917 consumption. 

BICYCLE AND MOTORCYCLE INDUSTRY.—Consump- 
tion of materials reduced during the last four 
months of 1918 to a basis of not exceeding three- 
fourths of four-twelfths of its 1917 consumption. 

COMPOSITION ROOFING, RAG-FELT FLOOR COVER- 
ING AND BUILDING BOARD INDUSTRIES.—In so far 
as it manufactures composition roofing made of 
rag felt or asbestos, or combinations thereof, or 
building board or building paper made of wood pulp, 
waste paper, gypsum or cement, or combinations 
thereof, to confine its distribution of same to the 
United States Government and the Allies, to con- 
structions licensed or authorized by the War Indus- 
tries Board and to structures in which its use may 
be allowed by permit of the War Industries Board, 
and to repairs and replacements; and in so far as 
it manufactures floor coverings made of bitumi- 
nous rag felt or felts thereof, for and during the 
period from Oct. 1 to Dec. 31, to reduce its con- 
sumption of materials to a basis of not exceeding 
40 per cent of three-twelfths of its 1917 consump- 
tion, and to reserve from general disposition suffi- 
cient to take care of government requirements. 


CLOCK-WATCH AND CLOCK INDUSTRY.—To reduce 
its consumption during the last four months of 1918 
of iron, steel, brass and copper to a basis of not 
exceeding 70 per cent of four-twelfths of its 1917 
consumption. 

BOILER AND RADIATOR MANUFACTURING INDUSTRY. 
—To reduce its consumption of iron and steel to a 
basis of not exceeding 40 per cent of four-twelfths 
of its 1917 consumption and to furnish its products 
for no uses other than to orders placed by the 
United States Government or the Allies, or direct 
agencies of the same, for use in buildings con- 
structed under permits by the War Industries Board 
or pursuant to permit of the War Industries Board, 
and in repair and replacement of existing heating 
and radiating equipment. 


Preference Ratings for These 


HE Priorities Division of the War Industries 
Board has announced that it will issue special 
priorities certificates to give preference ratings, 
under special conditions, to the following industries: 


1. The gas range, water heater, room heater, hot 
plates and gas appliances industry. 


2. The metal beds; cots, couches and bunks, and 
metal springs for beds, cots, couches and bunks 
industry. 

3. The wire-bound box industry. 


_4. The black galvanized and enameled ware and 
tin-plate household utensils industry. 


This is to enable these industries to supply essen- 
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tial needs, but at the same time conserve materials. 
To obtain the certificate the manufacturer must file 
with the Priorities Division a statement of stocks 
on hand, in storage, or in transit, owned by such 
manufacturer; his 1917 consumption of materials 
and output of product; and quantities of materials 
needed to balance stocks to manufacture reduced 
outputs ordered. The manufacturers must pledge 
themselves also to observe the regulations sum- 
marized in last week’s HARDWARE AGE as to curtail- 
ments, economies and substitution of materials; to 
devote products to essential uses, and not to fur- 
nish products for resale to dealers without obtain- 
ing a similar pledge from them. 

The Senate Finance Committee is still at work 
on its difficult task of revising the House war tax 
bill. It seems doubtful whether there can be a 
report on the measure to the Senate before the 
adjournment over Election Day. 


Sporting Goods Tax 


| HAVE had an inquiry from a puzzled reader of 
HARDWARE AGE as to just what the House bill 
tax on “sporting goods” at 10 per cent is intended to 
cover. The Senate Finance Committee has adopted 
the text of the House bill on this point, which 
makes it all the more important. Both the Senate 
and House committees have decided to leave the 
exact interpretation of the term “sporting goods” 
to the Treasury Department. The bill gives some 
guidance by specifying the more important items 
which are to be considered as “sporting goods” by 
providing in section 900: 


That there shall be levied, assessed, collected, and 
paid, in lieu of the taxes imposed by section 600 of the 
Revenue Act of 1917, upon the following articles sold 
or leased by the manufacturer, producer, or importer, 
a tax equivalent to the following percentages of the 
price for which so sold or leased. . 

Tennis rackets, nets, racket covers and _ presses, 
skates, snowshoes, skis, toboggans, canoe paddles and 
cushions, polo mallets, baseball bats, gloves, masks, 
protectors, shoes and uniforms, football helmets, 
harness and goals, basket-ball goals and uniforms, golf 
bags and clubs, lacrosse sticks, balls of all kinds, in- 
cluding baseballs, footballs, tennis, golf, lacrosse, bil- 
liard and pool balls, fishing rods and reels, billiard and 
pool tables, chess and checker boards and pieces, dice, 
games and parts of games, except playing cards and 
children’s toys and games, and all other articles com- 
monly or commercially known as sporting goods, 10 
per centum. 


The same section of the bill, as accepted by the 
senate Finance Committee, also provides for a sim- 
ilar tax on: 


Firearms, shells, and cartridges, except those sold 
for the use of the United States, any State, Territory, 
or possession of the United States, any political sub- 
division thereof, the District of Columbia, or any for- 
eign country while engaged in the present war with 
the Imperial German Government, 25 per centum in the 
case of pistols and revolvers and 10 per centum in the 
case of all other firearms and shells and cartridges. 

Dirk knives, bowie knives, daggers, sword canes, 
stilettos, and brass or metallic knuckles, 100 per centum. 


Concerning the specific question which has been 
asked as to fishing tackle, this is now specifically 
included in the sporting goods tax of 10 per cent, 
even though certain of these items are essential for 
the catching of fish for food purposes. 

The tax on automobile tires has been cut to 5 
per cent by the Senate committee for both pleasure 
automobiles and automobile trucks, to conform to 
the reduction in automobile taxes, which have been 
reduced to 5 per cent, the House tax on trucks. 











Advertising in Wartime 





By GEORGE FRANK LORD 
Director of Advertising, Du Pont American Industries 


S we all know, all good advertising men 
must be prophets. The results of our 
efforts accrue so long after their incep- 

tion that it is essential for their success that 
we anticipate conditions, projecting our minds 
months or even years ahead of the time of our 
campaigns. 

The longer I am an advertising man the 
more I become impressed with the destructive 
effects of linking advertising campaigns and 
advertising expenditures too closely to going or 
current conditions. 

Direct sales resulting from current adver- 
tising are nothing but surface indications of 
the appeal of a piece of copy or an advertising 
plan, and they should be considered only as 
symptoms and by no means the larger and en- 
during results. 

Therefore I believe that we advertising men 
must regard our present advertising not from 
the viewpoint of war, but from that of peace. 
The peace that must inevitably come seems 
now not far distant to the man in the street. 

From the viewpoint of the advertising man 
who thinks and plans on a basis six months to 
a year ahead of date, we virtually are now at 
peace and should be planning and executing 
advertising for a peace harvest. 

Such thoughts are, in the minds of some peo- 
ple, unpatriotic. They feel that our every 
thought and energy should be concentrated on 
the winning of the war. I am confident we all 
agree with and are fully devoted to this prin- 
ciple. Our only difference in opinion is as to 
what constitutes the war. Is it only the clash 
of arms? 


Only Marks Preliminary Phase 


N O one who has carefully considered the 
conditions that led to this turmoil and 
tragedy, the real causes of this catastrophe, 
can for one instant believe that the signing of 
peace protocols ends the war. That only marks 
the end of the preliminary phase of this gigan- 
tic clash of human interests and aspirations. 

The question the war was launched to answer 
is: Shall the future growth of the world be 
along aristocratic or democratic lines? Shall 
privilege and power be the birthright of the 
chosen few or of all who may prove themselves 
worthy of it? 

These burning questions could not be an- 
swered in the presence of huge armies and 
navies organized to back up and enforce the 
decision of hereditary potentaics. 


Lloyd George has strongly pointed out that 
peace discussions would be futile just as long 
as Germany would be able to emphasize her 
contentions with the clank of the sword on the 
council table. 

The blanking or offsetting of all military 
coercive forces is essential to the democratiz- 
ing of the world. But after all, this is only the 
prologue of the drama. 

The real action—the action that shall decide 
the future of the world, will begin when the 
curtain rises on peace—peace with mutual 
opportunity for all peoples to engage in legiti- 
mate constructive rivalry for supremacy in the 
arts of progress, the dissemination of intelli- 
gence, the universalizing of all that makes for 
comfort and efficiency and mundane happiness. 

This is not utopian—not the unattainable 
ideal. On the other hand, the war proves be- 
yond a doubt that it is the most practical policy 
for national, commercial or individual success. 


When Peace Arrives 


L ET us forget for a moment that we are 

still at war and study in imagination what 
is revealed on the world stage when the cur- 
tain rises on peace. 

First, consider the people of the world, war- 
bruised and weary, but inspired with that un- 
dying hope for the future that has kept the 
world sane during this advent of hell on earth. 
All through this bloody horror they have been 
thinking of the future and fighting for that 
future, and now that the future is upon them, 
what are they going to do with it? 

Is it not obvious that the fundamental neces- 
sity for the establishment of a true brother- 
hood of man—the only sure means to prevent 
wars and anarchy and social strife—is confi- 
dence in the depth and sincerity of the convic- 
tions for which the war was fought and on 
which its end was predicated? 


Can there be any room for anarchy, Bol- 
shevism, labor troubles or class or social antag- 
onism if all peoples are confident in the fair 
and honorable purposes of the world’s leaders 
in politics, in business and in human relations 
generally ? 

Without this confdence, the curtain will rise 
on a travesty on peace—a scene of riot and 
clamor, of struggle for more power and place 
among those who now have a foothold and for 
food and property among the millions who will 
have little or none of either. 
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I quote from a financial editorial in the 
Philadelphia Public Ledger of Oct. 7: 

“To-day the United States is in an enviable position, 
compared with England, France, Germany, or any 
other country. Throughout the war zone in Europe 
untold wealth has been actually destroyed. But when 
wealth is destroyed without destroying the sources of 
raw material, the people thus affected will work just 
so much harder to make up for their losses. In thus 
replacing its loss, Europe: will call on this country for 
both raw and finished materials. And that demand 
will mean financial and industrial activity for this 
country. As to what will happen immediately after 
peace has turned the corner to appear in plain sight, 
the wisest men in Wall Street are just as much in the 
dark to-day as any inmate of a blind asylum. That is 
shown clearly by this week’s confused action of the 
stock market. No such doubts exist, however, regard- 
ing the longer future for this country.” 


That last sentence should be pondered. by 
every business man and especially by every 
advertiser. “No such doubts exist, however, re- 
garding the longer future for this country.” 

We advertisers deal in long futures. We 
are the prophets of those futures. Ours is the 
duty—ours is the opportunity to buy now that 
confidence of the world’s peoples in the future 
of this country under peace conditions in order 
that the curtain shall not rise on anarchy and 
unreasoning panic, but on calm confidence that 
the world’s leaders are prepared, and have been 
prepared, to meet the problems that will appear 
on the world’s stage at the dawn of peace. 


The setting of that stage will be a world 
smeared and scarred with the scourge of war. 
The bright light of the new day will only serve 
to show in all ugliness the torn soil, shattered 
homes and buildings and bared bones of the 
millions that have found the final peace. 

Who shall lift the minds of that saddened 
multitude from the Slough of Despond to the 
heights where strife and separation and sorrow 
may be forgotten and productive constructive 
peace of mind attained? 

Who but we advertisers that have the skill 
and means to talk to all the world and whose 
own constructive interests are identical with 
these humanitarian necessities. 


The Coming Change 


‘TO-DAY the business of America is almost 

completely on a war basis. The people of 
America are warriors on the line or behind the 
line. In a day—a day soon to come—all this 
must be changed. 

Five million soldiers and sailors will be freed 
from action. At least 20,000,000 men and 
women war workers will be no longer needed 
for war work. Billions in capital, in plants, in 
equipment will be suddenly available for peace 
use. Can the conversion of this capital, these 
facilities, these millions of people be made in 
a day on plans hastily formed? 

It seems a waste of effort to give the obvious 
answer. For more than a year this swift mov- 
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ing America has been struggling to get on to 
a war basis and is just attaining it. 

The task of getting back onto a peace basis is 
even greater because of the enormous expan- 
sion that has taken place in capital investment, 
war plants, war organizations and production 
of materials and the general upsetting of social 
and living conditions. 

Every war plant, swelled to many times its 
former peace time capacity, means either great 
potential competition or prospective disastrous 
decay. 

In view of the world’s pressing needs for re- 
construction and restoration, it would be al- 
most criminal to permit these great facilities 
to pass away in rust and rot. They must and 
shall be employed for the good of the world, 
and it is the plain duty and responsibility of 
their owners to provide now for such peace em- 
ployment. 

What America needs now is not an attitude 
of doubt and hesitation on the part of her com- 
mercial leaders. She needs the employment of 
millions of surplus capital in the present build- 
ing of post-war work. Yes!—work—not mere- 
ly business. 

In America alone 25,000;000 people—fully 
half of our adult effectives, will want work, and 
must have work to earn sustenance. 

How can any business succeed or even exist 
until that fundamental demand has been met? 
It is not a question of profit or dividends, but 
a larger one of protection of property. There 
is no such word as law in the vocabulary of a 
starving man. 

It being admitted that the long future of 
America after the war is bound to be good, it 
is obvious that all this country needs to do is 
to make provision for perhaps six months of 
world readjustment. That six months is the 
critical period in which American business must 
be artificially stimulated. 


Absorption of Production 


[MMEDIATELY the war has stopped every 
one should buy all the practical commodi- 

ties he can use, in order to create in this coun- 
try a temporary market large enough to absorb 
our immensely increased production and keep 
every factory filled with workers. This is, of 
course, nothing more nor less than inflation of 
domestic commerce. 

It may be likened to the production of artifi- 
cial respiration in a drowned man. As soon 
as he gets to breathing properly he no longer 
needs the stimulation, provided he has plenty 
of reserve vitality and there is plenty of air. 

I admit this argument is indefensible under 
normal conditions, but believe it entirely so 
under post-war conditions, when we are soon 
to be faced with the colossal problem of produc- 
tion of all necessities and utilities for the 
greater part of the world. 
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We must then be in position to utilize to the 
maximum our industrial facilities, our new 
merchant marine, our war-born efficiency and 
most important of all, a contented, united army 
of workers—laborers, mechanics, artisans, 
clerks and executives, an army every member 
of which has learned through this war the duty 
and necessity of mutual trust and interdepend- 
ence. 

Just how can advertisers render the great 
service here outlined? I suggest immediate 
action along the following lines: 

1. Let each employing concern, especially 
those directly or indirectly engaged in war 
work (and which is not?), make a careful study 
of its business to determine what proportion of 
its war-time organization it can employ under 
normal peace conditions. It will be learned 
that the greater the war activity of the con- 
cern, the smaller that proportion will be. 

2. Next determine what larger proportion 
could be employed if new lines of manufacture 
are undertaken and sales stimulated by the ex- 
penditure, if necessary, of all the war profits 
of the concern, in operating development, sales 
promotion and advertising stimulation. 

3. Lay out a program of manufacture, pro- 
motion and advertising consistent with these 
determinations and put it under way as far as 
continued war activity permits. 

Since operating development is internal and 
private and sales promotion cannot proceed far 
in advance of ability to deliver the goods, ad- 
vertising is the only part of the program that 
can be started as soon as the plan is perfected. 

This advertising must necessarily be of an 
institutional character, because increased sales 
are practically impossible now. It should frank- 
ly tell the public that the concern wants to 
make known its future sale intentions so as 
to find, after the war, maximum employment 
for its people, plants and capital. It should 
urge every one who has put off buying many 
necessary or desirable commodities until after 
the war, to investigate now and be ready as 
soon as possible after the war, to buy these 
commodities, so that everybody may be em- 
ployed at good wages after the war, and our 
war-time industry and efficiency maintained in- 
tact for our great peace-time task and oppor- 
tunity. 

Will Inspire Confidence 
UCH advertising, well handled, is bound to 
inspire confidence on the part of war work- 
ers as to peace time employment at wages con- 
sistent with a continuing high cost of living. 
It will inspire confidence on the part of timid 
capital that may fear a peace panic, just as it 
incorrectly feared a war panic in the first year 
of the war and another when America entered 
the war. 
We advertisers can render their fear ground- 


Hardware Age 


less by building a bridge of confidence and 
trade stimulation to carry. America through the 
first six months of readjustment. 

Commercial inflation and commercial depres- 
sion are both aitificial conditions that may be 
controlled. The interest of America and of the 
whole world demand maximum possible com- 
mercial activity and accumulation of commodi- 
ties during the readjustment period. It is to 
our interest to make this accumulation to meet 
the deluge of foreign orders. It is our duty to 
make it that we may meet the rest of the world’s 
urgent needs for food, clothing and all necessi- 
ties and utilities with minimum delay. 

During the period of readjustment there will 
be unprecedented competition. In every line of 
common commodities there will be over-produc- 
tion because of the conversion of war plants 
into manufactories of goods for which full ca- 
pacity for American requirements already 
exists. 

This peace time capacity is, however, on a 
basis ratable throughout the year, whereas in 
the period of readjustment the domestic de- 
mand will be far greater than the normal sup- 
ply because of the deferred business caused by 
the war. 

In this era of increased competition in this 
country and introduction of American commo- 
dities abroad, brands and trade marks will 
reach their maximum value. As every adver- 
tiser knows, it takes a long time and either 
many sales or much advertising to establish 
trademark supremacy. 

Those who start now to establish supremacy 
of their brands and marks will have easy going 
when peace breaks. They will leave the tape 
at the crack of the starter’s pistol while the 
laggards are starting to train for the race. 

Man Who Is Bound to Lose 
N closing, I wish to point out that in my 
opinion the advertiser or business man who 
attempts at this time to determine his policy 
on the usual year-by-year basis is bound to lose. 

America has been enriched by the war. We 
own our country and have mortgages on much 
of the rest of the world. It is unquestionably 
to our advantage, as it is our duty and respon- 
sibility, to administer this wealth for the bene- 
fit of all the rest of the world. 

We have in our hands the most potent means 
to bring about the universal brotherhood of 
man and the end of indefensible war by the 
operation of enlightened self-interest. 


One $50 Liberty Bond will send 1000 
‘3-in. trench mortar shells on their way, or 
provide bursting charge for 100 3-in. 
trench mortar shells or 110 hand grenades, 
or will buy knives, forks, and spoons for 
_a company of soldiers. 
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Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, Oct. 14, 1918. 


HERE has been a slight lull in business in this 
a territory during the past week, due to restrictions 
recently put in force by the health authorities on ac- 
count of the Spanish influenza. But in a general way 
business continues as good as might be expected this 
time of the year. There have been but few changes in 
prices. Large stocks which were on hand, and which 
were bought in earlier periods when prices were low, 
have almost entirely disappeared. It is now a hand-to- 
mouth business as far as the retailer is concerned, with 
verv little opportunity to speculate. One of the lead- 
ing wholesalers in this vicinity said that he does not 
look forward for any decline of prices in the imme- 
diate future. 

Collections continue good and prices firm, and the 
outlook for the balance of the year continues fair. 

Manufacturers in general report that wholesalers are 
endeavoring to co-operate to the extent of anticipating 
their wants for a considerable longer period than here- 
tofore has been their custom. This means that whole- 
salers have properly advised the ultimate consumer and 
retailer that it is no longer possible to even consider 
deliveries in less than 30 or 60 days. 

The Government is now in the market for about 
600,000 railroad picks, which will most likely, with 
what Government orders are already on hand, tie up 
the market in this field for quite a few months. 

A well-known national sales representative for sev- 
eral very prominent hardware manufacturers, who just 
returned from a special Government conference held in 
Washington this past week, stated that he learned at 
this meeting that it is the intention of the Government 
to distribute only 5,000,000 tons of steel among the 
hardware manufacturers of the United States and Can- 
ada during the coming twelve months; or in other 
words, out of 33,000,000 tons produced annually, the 
Government will require 28,000,000 tons for the manu- 
facture of steel rails, shell steel, ships, etc. This will 
no doubt cause a tremendous shortage of material to 
hardware manufacturers for the production of not only 
of non-essentials, but of items, that are extremely 
essential. 

The Government has also just issued an order that 
no brass can be bought in this country, except for war 
purposes. This, of course, will necessitate manufac- 
turers making a very careful study of this situation in 
order to find a suitable substitute. Incidentally, this 
new order will force the wholesalers and retailers to 
accept and sell substitutes. 

WIRE AND CuT NaiLs.—Stocks are being badly de- 
pleted and prospects for the immediate future look 
very slim, although some manufacturers are promising 
early shipments without committing themselves to any 
special time deliveries. 

We quote: Wire nails, in store, are $4.75 base per keg 
and delivered within carting limits, $4.85. 

Cut nails, in store, are $6 and delivered by jobbers, $6.10 
base per keg. 

Buck Saws.—Wholesalers report that the supply in 
this field is getting very scarce. We quote as follows: 

Disston Nos. 40 and 45, $13.65 per doz.; common buck 
Saws, single brace, painted red, $8 per doz.; common buck 
Saws, double brace, painted red, $8.50 per doz. 

AsH SIFTERS.—New York distributers report that 
they have a good stock on hand. 

We quote rotary ash sifters, $40 per doz. 

Stove Pirpes.—A large shipment has just been re- 
ceived. 

They are being quoted as follows, in dozen lengths: 4 inch, 
ft 41%, inch, $3.25; 5 inch, $3.50; 5% inch, $3.75; 6 inch, 

ELBows.—The following prices are being quoted by 
the wholesalers who are in a position to make im- 
mediate deliveries of same; per dozen lots, 4-in., $2; 
4%-in., $2.20; 5-in., $2.30; 5%-in., $2.45, and 6-in., 
4.00, 

SPORTING Goops.—The Union Hardware Company, of 
Torrington, Conn., has discontinued the sale of self-con- 
tained roller skates and now makes only what is known 
among the trade as the old style ball bearing. The cur- 
rent price is $1.90 per pair on all styles. There is a 
small supply of the self-contained on the market, but 
it is being moved rapidly. Hockey stick prices for this 
season do not show a material increase, but the 5 and 
10c. sticks are not to be had this year. 

The Canadian Government now requires sportsmen to 


secure a special permit to take a gun or rifle into 
Canada, and while they are not difficult to secure, yet, 
it is bound in some measure to affect the number of 
sportsmen who might possibly go into Canada on a 
hunting trip. 

The sale of officers’ equipment has fallen off to some 
extent, due to the fact that the Government now permits 
the officer to draw on the Quartermaster’s Department 
for many numbers which heretofore he could not pur- 
chase through this source. 

Mackinaws are very scarce this season. In fact, un- 
less the dealer has some on hand, he will experience 
great difficulty in securing them. Although the price 
has increased, the sale of high-grade hunting boots 
keeps up to the mark. There is a real shortage in 
22 “short” and in fact, all metallic ammunition. Air 
rifle shot in tubes now sells at $4.75 per case, with 
very little to be had. 

The sale of camp goods continues very well, due per- 
haps to the fact that the increase in this business over- 
comes to some extent the falling off of this class of 
trade, which naturally would take place under present 
conditions. Fishing tackle orders are being taken for 
next year. Orders indicate that dealers are buying 
early in order to cover themselves, as everything points 
to a scarcity in the Spring, and dealers who handle this 
line should place their orders early in order that they 
may cover their Spring requirements. 

CARPET SWEEPERS.—Even in the face of the increased 
cost of material and labor, the demand for carpet 
sweepers has appreciably increased within the past 
year, which might be accounted for chiefly because of 
an acute shortage of domestic help in the homes. 

The Bissell Carpet Sweeper Company has reduced its 
line of carpet sweepers in accordance with government 
recommendations fully fifty per cent. New Prices on 
the Bissell carpet sweepers and vacuum cleaners which 
became effective on Oct. 10 are as follows: 

American Queen, $46 per doz.; Club, $84 per doz.; Crown 
Jewel, japanned, $32 per doz.; Elite, $49 per doz.; Grand 
Rapids, nickeled, $43 per doz.; Grand Rapids, japanned, $37 
per doz.; Grand, nickeled, $55 per doz.; Grand, japanned, 
$49 per doz.; Parlor Queen, $49 per doz.; Princess, $44 per 
doz.; Standard, nickeled, $39 per doz.; Standard, japanned, 
$33 per doz.; Superba, $55 per doz.; Triumph, $52 per doz. ; 
Universal, nickeled, $41 per doz.; Universal, japanned, $35 
per doz.; Superba vacuum, $94 per doz.; Grand Rapids 
vacuum, $80 per doz., and the Household vacuum, $68 per 
doz. 

Rope.—Conditions in this field remain practically un- 
changed. Prices are being firmly maintained on both 
Manila and Sisal rope. Manila fiber quotations are a 
trifle weaker but it will be many months before manu- 
facturers can receive any supplies of lower-priced 
hemp, on account of the fiber coming half way around 
the world—the Philippine Islands. 

Manila rope prices are as follows: Manila rope, first grade, 
is 33c.; second grade, 32c., and third grade, 28c. base per Ib 
Manila bolt rope is 38c. per Ib. 

Sisal rope, first grade, is 23c., and second grade, 20c., base 
per Ib. Hide, bale and hay rope, medium oiled, first grade 
is 23%c., and second grade, 20\%4c. base per Ib. 

Tarred lath yarn is, first grade, 23c., and second grade, 
20c. base per Ib. " 

WINDOW GLASS.—One large local manufacturer has 
stated that concerns outside of New York show that 
they seem to appreciate the acute situation of the glass 
industry and the surety of a coming shortage of 
supply to a greater extent than the local jobber, by 
selling at considerably higher prices, thus discouraging 
any excess buying or hoarding by the trade in general. 
It has just been reported that the annual meeting of 
the National Glass Manufacturers Association which 
was scheduled to be held in Pittsburgh, Pa., on Oct. 17 
and 18 has been postponed indefinitely on account of the 
seriousness of the Spanish Influenza in the latter city. 

Quotations are unchanged as follows: 

Single strength, A and B, all sizes, 77 per cent; double 
strength A, all sizes, 79 per cent: double strength B, all 
sizes, 81 per cent, with AA quality ranging from 70 to 72 
per cent discount from jobbers. 

SCREEN Doors.—The Continental Company, Penob- 
scot Building, Detroit, Mieh., announces that revised 
prices on screen doors, window screens and window 
screen frames will be effective from Sept. 16. Special 
attention is called to the following features: 

Prices quoted under date of Sept. 16 will be effective 
only until Dec. 1, 1918, when new prices will be issued. 

Shipments taking prices quoted Sept. 16 will be made 
as nearly as possible at the buyer’s option during the 
winter of 1918 and the spring of 1919, subject only to 
the company’s ability to make shipments due to trans- 
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portation conditions over which the company would 
have no control. It will be possible to accept orders 
only with the understanding that no responsibility can 
be assumed for delays in delivery which might be occa- 
sioned by the requirements of the Government, condi- 
tions arising from lack of materials, transportation or 
labor or any other cause due to the extraordinary con- 
ditions existing now and likely to exist during the com- 
ing months. In compliance with the wish of the War 
Industries Board the company has eliminated several 
patterns of screen doors from its assortment and is 
offering only the goods illustrated in its catalogue and 
cannot undertake to furnish patterns other than those 
provided for and illustrated. Early shipments are de- 
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Office of HARDWARE AGE, 
Chicago, Oct. 12, 1918. 

ITH the maximum effort of the trade solidly be- 

hind the Fourth Liberty Loan, the hardware mar- 
ket during the past week has been rather quiet. There 
have been fewer price changes than for any similar 
period in months. In local jobbing houses the question 
of adequate help is the most important at this time. 
Seasonable weather has kept sales up to the standard 
of other years, while the selective draft and the call 
for loan workers has cut the labor supply. In nearly 
all the big wholesale houses women are now doing the 
work formerly done by men, and the breaking in of 
the new help is a handicap in the matter of getting 
orders out promptly. Similar conditions are also to be 
found in the retail stores. 

The current of retail sales is apparently taking the 
usual channel. With the advent of cooler weather there 
has been a good demand for stoves, pipe, elbows, 
thimbles, coal hods, coal shovels and similar items, and 
there has also been an exceptional demand for gas and 
oil heaters. In fact, all seasonable merchandise is 
moving freely, and in many cases dealers are just be- 
ginning to feel the general shortage of merchandise. 
It is noticeable, however, that the dealer who promptly 
discounts his bills has comparatively little complaint 
to make regarding ability to get goods. 

The harvest in this locality is rapidly nearing com- 
pletion, and already cash received from sales of farm 
produce is beginning to find its way into the stores. 
With the natural delays in shipments, the farming trade 
does not seem so keen to order from catalog houses, 
and the retailer is profiting thereby. It is also notice- 
able that the farmer is buying more heavily in house 
and farm equipment, and is purchasing a better quality 
of merchandise than formerly. The same thing is true 
with regard to the laboring classes. In some of the 
districts where labor is fully employed at high wages 
sales of such items as washing machines, electric uten- 
sils, aluminum ware, phonographs and similar articles 
have increased fully 50 per cent. 

Local jobbers report that the retail trade is placing 


orders for holiday goods somewhat earlier than usual, ’ 


and while the individual orders are not as in former 
years, the volume is good. A study of these orders 
reveals the fact that the merchants are following the 
suggestions of the Government and buying articles that 
will make useful gifts. 

BABBITT METAL.—Sales are very satisfactory at this 
time, but jobbers are finding it rather difficult to keep 
up stocks on account of the slowness of shipments. 
Orders are being taken subject to stock on hand only 
and at prices ruling at the time shipments. are made. 

We quote from jobbers stocks, f.o.b. Chicago: 
babbitt metal, 13%c. per lb.; Revenoc, 22c. per 

BUTCHER KNIvEs.—Manufacturers are still reported 
to be far behind with their orders, and as a result 
jobbing stocks are below normal. At the same time 
the heavy demand of the year is at hand. Orders are 
coming in daily for all forms of kitchen cutlery, carving 
sets and also for killing and skinning knives. Prices 
are very firm, with possibilities of advances. 


We quote from jobbers’ stocks, f.o.b. Chicago: Butcher 
knives with coco-bolo handles, 6-in. blade, $5.25 per doz.; 
7-in. blade, $6 per doz.; 8-in. blade, $7 per doz.; with ebony 
handle, 6-in. blade, $5.75 per doz.; 7-in. blade, $7.50 per doz.; 
8-in. blade, $9.25 per doz.; 10-in. blade, $12.75 per doz.; 
12-in. blade, $16.75 per doz.; 14-in blade, $20.75 per doz.; 
beechwood handle, fastened with 3 saw-screw brass rivets, 
6-in. blade, $4.50 per doz.; 6%-in: blade, $4.75 per doz.; 7-in. 
blade, $5.25 per doz.; 8-in. blade, $6.25 per doz; 9-in. blade, 
$8.25 per doz.: 10-in. blade, $10 per doz.; 12-in. blade, $13.50 
per doz.; 14-in. blade, $17 per doz. 


BUILDING PAPER.—There has been no improvement 
in local sales and little betterment is to be expected 


Standard. 
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sirable. Goods can be moved now that will not be 
moved by the railroads during the winter and spring 
months; manufacturing conditions at present and in 
the near future, together with merchandise on hand, 
will enable the company to ship some goods very 
promptly and it is recommended that merchants make 
provision for the storage of screen doors, window 
screens and window screen frames earlier than usual, 
which will permit of making shipments as early as pos- 
sible. It is important to remember that great difficulties 
confront all manufacturers at this time and should be 
recognized. If unable to render the customary con- 
venient and satisfactory service, it will be due to causes 
beyond control. 
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under present conditions. Shipments are very slow, 
however, and none of the jobbers have any surplus 
stocks. Only the staple lines and sizes are carried in 
stock by jobbers, the special grades being sold subject 
to factory shipment. 

We quote from jobbers’ stocks, f.o.b. Chicago: Red rosin 
sheathing paper, 20-lb. rolls, 72c. per roll; 25-lb. rolls, 90c. 
per roll; 30-lb. rolls, $1.08 per roll. 

ALARM CLocks.—Alarm clock sales are somewhat 
lighter than during the summer, the farming districts 
showing a decrease in demand. There is still a decided 
shortage, however, and the makers are still far behind 
with their orders. Prices are unchanged but are very 
firm as quoted. 


We quote from jobbers’ stocks, f.o.b. Chicago: The Amer- 
ican alarm clock, in less than dozen lots, $11.04 per doz.; in 
dozen lots, $10.64 per dozen.; in case lots of 4 doz., $10.37 per 


doz.; Lookout alarm clocks, less than dozen lots, $13.87 per 


doz.; dozen lots, $13.46 per doz.; case lots of 2 doz., $13.07 
per doz.> Tattoo alarm clocks, dozen lots, $24 per doz.; case 
lots of 50, $23.33 per doz.; Slumber Stopper, radium dial, 
dozen lots, $30 per doz.; Big Ben and Baby Ben, $2 each. 

HAND TOILET CLIPPERS.—While the demand from the 
farming sections has dropped off to some extent, sales 
are still very heavy. Much of the output is said to be 
going to the Government. Prices are firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Yankee 
clippers, $1.45 each; Success clippers, $1.65 each; Triumph 
clippers, $1.95 each; Khedive clippers, $1.45 each. 

EAVES TROUGH AND GUTTER PIPE.—There is a very 
fair demand, the sales going mainly for repair work, 
as there is very little new building going on. Local 
jobbers are accepting orders subject to stock on hand, 
but no futures are taken at current prices. 

We quote from jobbers’ stocks, f.o.b. Chicago: 29-gage, lap 
joint eaves trough, 5-in., $7.60 per 100 ft.; 29-gage conductor 
pipe, 3-in., $7.50 per 100 ft. 

FILEs.—Local file stocks are in a badly broken condi- 
tion, with a good general demand. Mills, shops and 
factories are the principal buyers at this time, and very 
few sales are being made to the building trades. The 
discounts have been unchanged. 


We quote from jobbers’ stocks, f.o.b. Chicago, the .follow- 
ing discounts from standard lists: Nicholson files, 50-2; 
New American, 60; Disston, 50-5; Black Diamond, 50. 


GLASS, PUTTY AND GLAZIERS’ POINTS.—There is no 
change in the glass situation. It is very doubtful if any 
new glass will be made before the new year, and there 
is much uncertainty in regard to future market condi- 
tions. Local sales are very light, with nothing to indi- 
cate any improvement until the war is over. Neither 
jobbers nor retailers have heavy stocks, but there is 
no local shortage. Prices will probably be higher next 
season because of the increased costs of production. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single- 
strength A, all sizes, 77 per cent off; single-strength B, first 


three brackets, 77 per cent off; all sizes of double-strength A, 
79 per cent off. 

We quote from jobbers’ stocks, f.o.b. 
100-lb kits, $4.25; glaziers’ points, No. 1, 
1 doz. to a package, 60c. per pkg. 

GUNS AND AMMUNITION.—There is a very heavy de- 
mand for guns and ammunition, which is rapidly cut- 
ting the jobbing stocks of this section. The recent 
advances have been taken and the market is particu- 
larly firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single barrel 
shotguns, 12-gage, 30 or 32 in. barrels, with plain extractor, 
$7.50 each; with automatic ejector, $7.85 each; 12-sage 
double barrel guns, with hammer, $14.50 each; hammerless, 
$17.50 each. 

No. 22 short semi-smokeless cartridges, $5 per thousand; 
No. 32 short semi-smokeless, rim fire, $11.75 per thousand; 
No. 22 long semi-smokeless, $6 per thousand; No. 32 long 
semi-smokeless, rim fire, $13.50 per thousand. Discount, 
20-5 per cent. Peters’ target shells, smokeless, 3 dram 
powder, 1% oz. shot, 1 to 10, $48 per thousand; Peters 
Referee, semi-smokeless, 3 drams powder, 1 oz. shot, 1 to 10, 
$37 per thousand. Discount, 20-2% per cent. 
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GALVANIZED WARE.—Galvanized ware continues to be 
in heavy demand, while the available supply is growing 
sma|ler all the time. The production has been cut about 
in half; at the same time the Government has been 
taking a large part of the finished product supply. 
There is little likelihood of any immediate betterment 
in the situation and the shortages are expected to be- 
come even more acute. Further advances would prove 
no surprise to jobbers. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 

yanized tubs, No. 0, $12.35 per doz.; No. 1, $15.20 per 

No. 2, $17.10 per doz.; No. 3, $20 per doz.; medium 

heavy galvanized tubs, No. 100s, $22.30 per doz.; No. 

, $25.20 per doz.; No. 300s, $28 per doz.; common gal- 

8-qt., $4.70 per doz.; 10-qt., $5.30 per doz.; 

12-qt., $5.85 per doz.; 14-qt., $9.15 per doz.; 16-qt., $10 per 
doz. ; 18-qt., $11.60 per doz.; 20-qt., $15.20 per doz. 

HANDLES.—The situation shows no improvement and 
the shortage is very acute. Jobbers have badly broken 
stocks and in many cases are compelled to cut down 
orders. Prices are firm on the following basis: 

We quote from jobbers’ stocks, f.o.b. Chicago: Best qual- 
ity, second growth hickory axe handles, $6 per doz.; extra 
quality hickory, $4.50 per doz.; No. 1 hickory, $3.75 per doz.; 
No. 2 hickory, $3 per doz.; No. 1 railroad pick handles, $4.50 
per doz.; 14-in. second growth hickory hammer and hatchet 
handles, $1.50 per doz.; 14-in. medium quality, 85c. per doz. 

Ice CREAM FREEZERS.—Jobbers are of the opinion 
that there will be shortages in the ice cream freezer 
line next season because of the fact that the output has 
been cut about 50 per cent. They are not accepting 
orders for future delivery at current prices, but are 
selling for immediate shipment and subject to stock on 
hand. 

We quote from jobbers’ stocks. f.o.b. Chicago: White 
Mountain Freezer, 1-qt., $2.40 each; 2-qt., $3 each; 3-qt., $3 
each; 4-qt., $4.25 each; 6-qt., $5.40 each; 8-qt., $6.95 each; 
10-qt., $8.85 each; 12-qt., $11.25 each; 15-qt., $13.35 each; 
20-qt., $17.30 each; 25-qt., $22.20 each. 

The improved Arctic Ice Cream Freezer, 
2-qt., $2.40 each; 3-qt., $2.75 each; 4-qt., 
$4.35 each; 8-qt., $5.60 each; 10-qt., $7.30 each; 12-qt., $8.70 
each; 15-qt., $12.15 each. 

LAcE LEATHER.—Lace leather sales continue satisfac- 
tory, although the available supply is said to be growing 
lighter. No price changes have been reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Rawhide 
lace leather, %-in., $1.65 per 100 ft.; %-in., $2 per 100 ft.; 
Chrome lace leather, %-in., $1.20 per 100 ft.; %-in., $1.50 
per 100 ft. 

Nuts, BoLts AND LAG ScREws.—The Government con- 
tinues to absorb the greater part of the nut and bolt 
output, with the result that very little stock is available 
for purely domestic use. The sales from retail stores 
are generally lighter than during the early fall, but 
are still very fair. Without doubt the shortage will be 
more keenly felt by the dealers after the opening of the 
next spring trade. 

We quote from jobbers’ stocks, f.o.b. Chicago: Machine 
bolts up to x 4 in., 40-10 per cent discount; larger sizes, 
25-5 per cent discount; carriage bolts up to % x 6 in., 40 per 
cent discount; larger sizes, 20-5 per cent discount; hot 
pressed nuts, square, $4.05 off, and hexagon, 85c. off per 
100 Ib.; tire bolts, 40-5 per cent discount; stove bolts, 60-10 
per cent discount; lag screws, 40 per cent discount. 

NAILs.—The nail situation is practically the same as 
last reported, the price still being $4.30 per keg base, 
a price which seems hardly warranted by existing con- 
ditions. The available supply is apparently as light 
as ever and, while there is no very heavy local de- 
mand, there is sufficient call to keep all stocks at a low 
ebb. Jobbers are still limiting shipments to the retail 
trade. 

We quote from jobbers’ stocks, f.o.b. Chicago: 
wire nails, $4.30 per keg base; cement coated nails, 
per keg base. 

APPLE PARERS.—Retailers report exceptionally good 
sales this season, due to the fact that the crop has been 
heavy and prices of dried fruit high. Jobbing sales are 
beginning to slacken somewhat now, as most of the 
retail trade has been supplied. Stocks are compara- 
tively light and prices firm. 

_We quote from jobbers’ stocks, f.o.b. Chicago: Goodell’s 
No. 98 apple parer, $10.80 per doz.; Reading Hardware Co.’s 
No. 78, $11.40 per doz.; Scott’s No. 65, $18 per doz.; White 
Mountain apple parers, $8.40 per 'doz.; Turn-Table apple 
Parers, $11.40 per doz. a 


CIDER PRESSES.—Jobbers’ sales are somewhat lighter 
the past week, but sales over the retail counter are at 
their best. The demand is said to be particularly heavy 
this year on account of the heavy apple crop and the 
high prices paid for cider and cider vinegar. 

We quote from jobbers’ stocks, f.o.b. Chicago: Eagle brand 
cider presses, Junior size, $16.80 each; medium size, $22.40 
each; Senior size, $30 each; family size, $9.60 each. 

_ Roorinc Paper.—The local demand is comparatively 
light, yet shipments from the mills are so slow that 
stocks are lighter than usual. Dealers are now re- 
quired to sign a pledge to the effect that the paper pur- 
chased is to be used for essential work. 

We quote from jobbers’ stocks, f.o.b. Chicago: Guaranteed 


1-qt., $2 each; 


Common 
$4.20 


$3.45 each; 6-qt., . 
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$1.53 per sq.; 2-ply, $2.04; 3-ply, $2.55; 
roofing, 1-ply, 98c.; 2-ply, $1.19; 


1-ply, 
competition 


roofing paper, 
tan surface, 
3-ply, $1.40. 

Post HoLe Diccers.—The demand for post hole dig- 
gers is only fair this fall, on account of the difficulty 
experienced by the farmer in getting barbed wire and 
other fencing material. Prices are same as at last 
report. 

We quote from jobbers’ stocks, f.o.b. Chicago: Iwan pattern 
post hole augers, 20 per cent discount; Eureka pattern dig- 
gers, $16 per doz.; Atlas pattern diggers, $17 per doz.; Her- 
cules pattern diggers, $18 per doz. 

RAZORS AND BLADES.—The razor situation shows 
nothing new at this time, although the shortage is be- 
coming more noticeable daily. Some of the better 
known makes of safety razors are now practically off 
the market, and when the men under the new draft are 
called to the colors it is expected that the Government 
will be taking a still larger part of the razor output. 
Blades are also very scarce, with indications pointing 
to more acute shortages in the near future. Dealers 
who need blades should get their orders in as soon as 
possible. 

We quote from jobbers’ stocks, f.o.b. Chicago: Full hollow 
ground, open blade razors, square point, flat rubber handle, 
$21 per doz.; three-quarters hollow ground, square point, 
oval rubber handles, $18 per doz. 

SAFETY Razors.—We quote from jobbers’ stocks, f.o.b. Chi- 
cago, as follows: Gillette, $45 per doz.; Auto-Strop, $45 per 
doz.; Gem, in one doz. lots, $8.40 per doz.; 3 doz. lots, 
$8 per doz.; Ever-Ready, in one doz. lots, $8.40 per doz.; 3 
doz. lots, $8 per doz. 

BLADES.—We quote from jobbers’ stocks, f.o.b. Chicago: 
Gem, in 1 doz. sets, 7 blades to a set, $4.20 per doz. sets; 
Ever-Ready, 1 card containing 1 gross blades, % doz. toa 
package, 24 packages to the card, $6.72; Gillette, in 1 dozen 
packages, 6 blades to the package, $4.50; Gillette, in 1 dozen 
packages, 12 blades to a package, $9; Auto-Strop, No. 010%, 
in doz. packages, 6 blades to a package, $4.50; Auto-Strop 
No. 610, in doz. packages, 12 blades to a package, $9. 

Rope.—The demand for rope is very good, according 
to report from both jobbers and retailers. However, 
the demand will probably fall off in the farming com- 
munities as soon as the crops are all harvested. The 
shipping situation with regard to Manila hemp is said 
to be much better than during the summer, and the 
manufacturers are in better condition to turn out their 
product. Labor is now the disquieting factor, rather 
than raw material. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 1 
manila rope, 33%c. per lb. base; No. 2 manila, 32%c. per Ib. 
base; No. 3 manila, 28%c. per lb. base; No. 1 sisal, 23%c. 
per lb.; No. 2 sisal, 20%c. per Ib. 

SAND PAPER.—There is a rather light local demand, 
although the general sales are said to be heavy. The 
factories, shops and manufacturing plants are the heavy 
purchasers, sales to the building trade being very light. 

We quote from jobbers’ stockc, f.o.b. Chicago, as follows: 
No. 1 sand paper, best grade, $6 per ream; cheaper’ grade, 
$5.40 per ream. 

ScrEws.—Shipments are coming in. very slowly, and 
as a result the stocks of local: jobbers are in a badly 
broken condition. The Government is using great quan- 
tities of screws and only a small part of the output is 
available for domestic trade. There is little hope of any 
immediate improvement in the situation. 

We quote from jobbers’ stocks, f.o.b.eChicago: Flat head 
bright screws, 70-10-10; round head blued, 65-10-10; flat 
head brass, 42144-10-5; round head brass, 40-10-5. 

SOLDER.—The local demand for solder is good, and 
there is a very fair available supply. Local jobbers 
are supporting the Government in the campaign to cut 
down the use of solders with large tin content, and are 
limiting shipments of 50-50 solder. Solder prices are 
quoted on inquiry only. 

STEEL SHEETS.—With a sheet production of only one- 
half what it was a year ago, and the Government taking 
the greater part of that production, the supply avail- 
able for ordinary trade is negligible. Local jobbers 
have no black or blue annealed sheets on hand, and 
have only a very limited supply of galvanized. 

To retailers, f.o.b. Chicago: No. 28 black sheets, $6.52 per 
100 lb.; No. 28 galvanized sheets, $7.77 per 100 Ib. 

SASH CoRD AND SASH WEIGHTS.—The sash cord sit- 
uation reflects little change, the shortage becoming 
more apparent every day. There is a decided lessening 
in production over that of last year, due to the scarcity 
of cotton, while at the same time the Government is 
buying large quantities of cotton cordage for use prin- 
cipally in the shipbuilding program. Sash weights 
have taken several advances recently, and the price is 
very firm. There is no particular shortage of weights, 
but the raw material can easily be converted into other 
lines that demand high prices. Jobbers are only carry- 
ing small stocks, preferring to have the large orders 
shipped direct from the foundries. 

We quote from jobbers’ stocks, f.o.b. Chicago: Silver Lake 
sash cord, best grade, No. 7, $21.50 per doz.; Sampson, No. 7, 
$21.25 per doz.; Revenoc, No. 7, $14.40 per doz. 

Sash Weights.—From jobbers’ stocks, f.o.b. Chicago: In 
ton lots, $52 per ton; in smaller lots $54 per ton. 
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Saws (Cross-CuT AND Woop).—The situation with 
regard to cross-cut and wood saws is unchanged. The 
demand during the coming winter is expected to be 
very heavy, and retail dealers have been placing their 
orders with that in view. Saw prices are very firm 
and there are rumors of advances. 

We quote from jobbers’ stocks, f.o.b. Chicago: Crosscut, 
2-man, hollow back, with champion tooth, E-8 Disston, No. 5, 
$1.75 each; No. 5%, $1.93; No. 6, $2.10; No. 6%, $2.28; 
2-man, crown pattern, common tooth, Disston, No. 4 
each; No. 4%, $2.65; No. 5, $3; No. 5%, $3.30; No. 
Disston’s 1-man, No. 23 pattern, No. 24, 
$2.25; No. 3%, $2.62; No. 4, $3; No. 4%, Yo. § 75. 

Buck Saws.—Best grade, $15.20 per doz.; medium, $12.40 
per doz.; cheap, 910.50 per doz. 

Stove’ Pip—E AND STOVE Boarps.—The demand for 
stove p.pe is apparently as strong as usual, but the 
available supply is very limited. The shortage of 
sheets has curtailed production very materially, and 
there is no immediate prospect of betterment. Manu- 
facturers have withdrawn all prices. Jobbers have 
very little stock and have not as yet been ale to fully 
fill the orders taken early in the season. Stove boards 
are also limited as to supply, and many patterns and 
sizes have been eliminated. 

We quote from jobbers’ stocks, 
erystal stove boards, wood lined, 24 x 24, $11.60 per doz.; 
26 x 26, $13.65 per doz.; 28 x 28, $16 per doz.; 30 x 30, 
$18.05 per doz.; 33 x 33, $21.70 per doz.; 36 x 36, $25.95 per 
doz.; square crystal stove boards, paper lined, 18 x 18, $6.20 
per doz.; 24°x 24, $7.50 per doz.; 26 x 26, $8.30 per doz.; 
28 x 28, $9.20 per doz.; 30 x 30, $10.90 per doz.; 32 x 32, 
$12.90 per doz.; 35 x 35, $16.15 per doz. Prices subject to 
10 per cent discount in case lots. 

STEEL TRAPS.—Reports from retailers indicate that 
the coming trap season will result in heavy sales, as 
the high prices of furs will undoubtedly stimulate the 
trapping industry. A fair percentage of the dealers 
in the Chicago territory have already purchased their 
stocks, but there are still some who have not yet or- 
dered. As the principal trap manufacturers are now 
heavily engaged in Government work, with the pros- 
pect of turning over a still larger part of their pro- 
ductive capacity to that end, it would seem good policy 
for dealers to place their orders as soon as possible. 

We quote from jobbers’ stocks, f.o.b. Chicago: Victor traps, 


f.o.b. Chicago: Square 
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No. U, $1.40 per doz.; No. 1, $1.65 per doz.; No. 1%, $2.48 per 
doz.; No. 2, $3.46 per doz.; No. 3, ; No. 4, $5.44 
per doz.; No. 91, $2.32 per doz.; 9 

ONEIDA JUMP TRAPS —No. 0, $1.91 per doz.; i 

per doz.; No. 14%, $3.36 per doz.; No. 2, $4.94 per doz.; No, 3, 
$6.58 per doz.; No. 4, $7.75 per doz.; No. 12, $5.40 per doz,: 
No. 13, $7.04 per doz.; No. 14, $8.21 per doz.; No. 91, $2.8] 
per doz.; No. 91%, $3.99 per doz. 
NEWHOUSE TraPs.—No., 0, $3.09 per doz.; No. 1, $3.63 per 
doz.; No. 1%, $5.44 per doz.; No, 2, $8.04 per doz.; No, 3, 
$10.78 per doz.; No. 4, $12.65 per doz. All prices include 
chains. 

_ Tacks.—Retail sales of tacks are comparatively 
light, but there is a good general demand coming mainly 
from factory sources. The output is reported to be 
much below that of last year. 

We quote from jobbers’ stocks, f.o.b. Chicago: Upholster- 
ers’ tacks, 6 0z., 25-lb. boxes, 20c. per lb.; bill posters’ tacks, 
6 oz., 25-lb. boxes, 19c. per Ib. 

WHEEL3SARROWS.—The curtailment of road work and 
other forms of construction work has cut the sales of 
wheelbarrows, the demand being considerably below 
what it was at this time last year. There seems to be 
a very good supply and local jobbing stocks are in ex- 
cellent condition. Prices are firm on the following basis. 

From jobbers’ stocks, f.o.b. Chicago: No. 4 tubular bar- 
rows, all steel, $8 each; common tray or stave tray barrows, 
92.50 each; angle leg, garden barrows, $4.50 each. 

WIRE Propucts.—The situation remains practically 
the same as for several weeks past. There is no barbed 
wire available and stocks of smooth wire, fencing, etc., 
are limited. The prices on poultry netting and wire 
cloth for next season have not been announced, and the 
makers are not taking orders for future shipments. 
Irom all indications, the supply of wire cloth for next 
summer will be much below that of this year, and the 
shortage will be acute. Jobbers are taking orders for 
netting and wire cloth for immediate shipment only, 
subiect to stock on hand and at prices ruling when order 
is taken. 

We quote from jobbers’ stocks, f.o.b. Chicago: Poultry net- 
ting, galvanized before weaving, 50 per cent discount; gal- 
vanized after weaving, 45 per cent discount from list. 

WIRE CLoTH.—We quote from jobbers’ stocks, f.o.b. Chi- 
cago: 12-mesh black, from $2.15 to $2.25 per 100 sq. ft. base. 
This price is for sizes from 24-in. to 48-in. The 18-in., 20-in. 
and 22-in. are 10¢ per hundred higher. 
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Office of HARDWARE AGE, 
Boston, Oct. 12, 1918. 


HE New England hardware trade is just beginning 
to recover from the epidemic of Spanish influenza 
which made it difficult to properly conduct business for 
two weeks or so. It is to be regretted that quite a 
number of clerks and helpers died of the influenza or 
of pneumonia, which usuallv follows. Employers feel 
that the loss of such employees will be hard to replace. 
Generally speaking the shelf hardware business is 
good, gross sales to date running well in excess of 
those for the corresponding period last year. But it is 
an open question how much longer jobber and retailer 
will continue to make this showing, inasmuch as here’ 
and there, for the first time since the war started, the 
lack of goods to sell is beginning to make itself felt. 
Until quite recently the trade has got along fairly 
comfortably either because it had a fair supply of goods 
on hand or because it had previously placed orders 
with manufacturers in time to get shipments prior to 
the Government’s demands for steel, etc. To be sure 
a sizable percentage of the trade for considerably more 
than two years have bought as lightly as possible be- 
cause of price conditions. But those who have had 
goods have been able to supply practically all wants 
when a pinch came. To-day, however, stocks generally 
in retail and jobber hands are very badly broken, and 
it is growing more difficult to get goods from the 
manufacturer. 

With the heavy hardware trade it is much the same 
story, but naturally they feel the lack of goods to sell 
more keenly than the shelf people because they are 
closer to the steel mills. The heavy hardware firm’s 
margin of profit has already been influenced by a 
shortage of goods. But both branches of the business 
are prosperous, as their response to appeals for sub- 
scriptions to the Fourth Liberty Loan demonstrate. 
Altogether the shelf, heavy, iron and steel, metal and 
agricultural hardware dealers of Boston alone have 
subscribed to about $300,000 of the bonds, and they 
are still going. 

It is interesting to note the great varying vieiws 
on peace taken by local hardware dealers. Among 
some of the trade there.is a belief that peace is close 
at hand and that the crest of the advance in hardware 


prices has been reached. These persons have signified 
their intention of going slow on reorders with a view 
to cutting down supplies on hand. But as far as can 
be ascertained, there is no house in Boston that is 
overburdened with stock and for that reason their 
financial position is strong. Then there are firms 
who believe the war will last through the winter and 
others who look for peace no sooner than next summer. 
Occasionally there can be found a successful hardware 
man who says he expects the war will last a year or 
longer. Everybody really is just guessing and up in the 
air as to the future. Everybody will admit that busi- 
ness has been good and that our boys in France are 
doing wonderfully well, which are the two most de- 
sirable things. 

Noon closing hours are evidently going to be popular. 
As recent as Sept. 16, there were, as far as is known, 

ut six concerns connected with the hardware business 

that let everybody go to lunch at one time and closed 
shop. Today about double that number of houses 
have adopted this plan, and there has been some talk 
in local shelf and heavy hardware circles of the feasi- 
bility of making the practice general. 

ANVILS.—Here and there a slightly better demand for 
anvils is noted, but the market is by no means active. 
Prices are very firm. 

We quote from jobbers’ 
per lb. 

AUTO SUNDRIES.—The prospects are that the Govern- 
ment will place a tax of 10 per cent on all stocks of 
automobile sundries, acgording to gossip here. That 
means that everybody will have to take account of 
stock. If any such tax is imposed the most natural 
thing the jobber will do is to advance his prices to 
cover the tax. It would appear then to the advantage 
of the trade who buys from the jobber to take on 
whatever automobile sundries will be needed prior to 
oe 1, the date generally set for the tax to go into 
effect. 


AXES.—Axes are scarce and unquestionably will con- 
tinue so for some time. The local jobbers have had 
their orders for goods in manufacturers’ hands for 
months, and are now informed that it is impossible to 
tell when their goods will be shipped, as the manu- 
facturers are completely tied up with Government busi- 


stocks: Standard makes, 25c. 





October 17, 1918 


ness. The only thing offered.the jobber is odd lot old 
stock for which the manufagturer demands a good 
price. Local prices are extrémtly strong. 

We quote from jobbers’ stock# Single bit axes, $15 to 
$17 a doz.; double bit axes, $19 t@ $21 a doz. 

BARBED WIRE.—The barbed wire situation is un- 
changed. Nobody here has any stock to speak of nor 
can they get uny because the Government is taking 
the entire output of the manufacturers. Indications 
are there will be no improvement in conditions for a 
long time. 

We quote from jobbers’ stocks: 
pony reels, $5.85 per 100 lb.; 
twist, $5.05 per 100 Ib. 


broken casks, $7. 

BoLts AND NutTs.—Local jobbers occasionally get in 
a small lot of bolts and nuts from the mills, and as there 
is no letup in the demand stocks here are going steadily 
down. Well informed men are of the opinion that the 
market by Jan. 1, will be down to practically nothing 
unless something unexpected should develop whereby 
the mills can make larger shipments here. 

We quote from jobbers’ stocks: Machine bolts with C. T. 
and D. nuts, 4 x % in. and smaller, 25 and 5 per cent dis- 
eount; 4% x % in. and larger, 20 and 2% per cent discount ; 
with H. P. nuts, 4 x % in. and smaller, 40 per cent discount ; 
44% x % in. and larger, 25 and 5 per cent discount ; common 
earriage bolts, 6 x % in. and smaller, 35 per cent discount; 
64% x % in. and larger, 25 and 5 per cent discount; stove 
bolts, 1000 lots, 60 and 10 per cent discount; bolt ends, 20 
per cent discount. Semi-finished nuts, 9/16 in. and smaller, 
60 per cent discount; 9 


Barbed and _ plain twist, 
eight-rod reels, $5.25 Plain 


Staple in whole casks, $5.85; in 


54 in. and larger, 50 and 10 per cent 
discount; finished case and hardened nuts, 50 per cent dis- 
count. Tap bolts, list plus 25 per cent discount. 

Bott CLIPPERS.—The Porter Manufacturing Com- 
pany has advanced its prices on bolt clippers and that 
class of goods from 10 to 15 per cent. 

CHAIN (small).—The American Chain Company an- 
nounces that it has withdrawn all its prices on small 
chain of every description, and that it is revising its 
list. 

CHAIN.—Prices for chain as prescribed by Govern- 
ment officials and ideas of jobbing hardware dealers 
do not jibe well at all. In fact the jobbers say they 
would lose money if they conducted business on prices 
as laid down and so for that reason many of them 
have withdrawn from the market temporarily, at least. 
As a matter of fact, hardly anybody here has stock 
to sell, nor could they get any from the mills if they 
tried. 

CHISELS.—The demand for chisels is seasonable, espe- 
cially for the best kinds which are by no means plen- 
tiful. The cheaper grades are growing more active as 
a result and as the makers are backward in shipments, 
it is generally believed that it is but a question of time 
before this class of goods will be scarce. Prices hold 
very strong on stock of all kinds. 

We quote from jobbers’ stocks: Chisels, socket, O. S. C., 
$6.90 per dozen; No. 34 C., $8.40 per dozen, 

CookING WARE (glass).—Glass cooking ware is sell- 
ing each week, but the market cannot be termed active. 
It is, however, more so than was the case two months 
or so ago, and is bound to increase as the goods be- 
come more popular. The big thing in favor of glass 
cooking ware is the marked reduction in production of 
enamel ware. Prices are very firm. 

We quote from jobbers’ stocks: Casseroles, round, 1-qt.. § 
per doz.; 114-qt., $21 per dozen; 2-qt., $24 per dozen. Bak- 
ing dishes, uncovered, 1-qt., $10.20 per dozen; 1%-qt. $12 
per dozen; 2-qt.. $14.40 per dozen. Pie plates, $9 to $12 per 
dozen. Cake dishes, $9 per dozen. Bread pans, $10.80 to $21 
per dozen. Small baking dishes, $1.80 to $3.60 per dozen. 
Jobbers’ terms are 30 per cent off list. 

CUTLERY.—As understood locally the Government has 
definitely settled on the following sizes of scissors, 
shears and snips: Round pointed, 4-inch only; sewing 
scissors, 4% and 5%-inch only; straight trimmers, 
nickel handle, 6, 7 and 8-inch only; bent trimmers, 
Japanned handles, 8, 10 and 12-inch only; paper shears, 
Japanned handle, 12-inch only; barber, Japanned 714- 
inch only; barber, nickel handle, 74%4-inch only; regular 
trimmer snips, 7, 8, 9, 10 and 12-inch only; combination 
trimmer snips, 18 and 19-inch only; with curved blades, 
8 and 9-inch only. Rumor has it that the Priority Com- 
mitee has cut down the allotment of steel to the pocket 
knife manufacturers to almost nothing, but the story 
cannot be verified at the moment. It is certain. how- 
ever, that the number of styles, etc., of pocket knives 
that the manufacturers can make has been reduced at 
least 50 per cent. The question of sizes of butcher 
knives is under consideration. 

The demand for all kinds of cutlery is excellent. 
Most individual orders placed by the retail trade are 
for larger amounts than the jobbers will ship any every- 
thing is cut down so that everybody can get some- 
thing. Razor blades of all kinds are scarce and as is 
—— in such cases, there is a tremendous demand for 

em. 
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FILES.—Priecs on files have been advanced about 10 
per cent. The demand for stock continues to hold up 
well. The supply situation is spotty.*~That is, there 
are some firms who have enough stock-on hand to fill 
all ordinary requirements, while others, because of 
their backwardness in ordering from manufacturers, 
have comparatively little stock on hand. Following 
are revised prices: 

We quote from jobbers’ stocks: Nicholson, 40 and 10 per 
cent discount; Arcade, 50 and 5 per cent discount; Great 
Western, J. B. Smith and similar brands, 50 and 10 per cent 
discount; X. F. (Swiss pattern), list plus 12%c.; Chelsea 
hand cut files, list; American machine cut files, 50 and 5 
per cent discount, 

GALVANIZED BARS.—There is little doing in the gal- 
vanized bar line, for the simple reason that most firms 
have little stock to sell. There is no question but that 
business would be brisk if jobbers had goods. Prices, 
although largely nominal, are very strong. 

We quote from jobbers’ stocks: Flat galvanized bars in 
stock, 1 x \% in., 12 ft. long, $9.50 per 100 lb.; 1 x 3/16 in., 
12 ft. long. 99; 1 x %& in., 16 ft. long, $8.80; 14% x \& in., 16 
ft. long, $8.80. 

Round galvanized bars in stock, ‘% in., 18 ft. 


2 long, $8.80 
per 100 lb.; 5 in., 18 ft. long, $8.70; % in., 18 ft. long, $8.60 


GALVANIZED PAILS.—Galvanized pails are scarce, in 
fact all kinds of galvanized ware such as ash sifters, 
garbage cans, etc., are scarce. The demand for pails 
is nothing unusual, but other goods are having a 
good call. Many retail firms are making quite a dis- 
play of galvanized goods in Greater Boston towns 
and cities. Pail prices are strong as follows: 

We quote from jobbers’ stocks: Common galvanized pails, 
light finished, 8-qt., $3.96 per doz. ; 10-qt., $4.48 ; 12-qt., $4.98; 
common stock pails, light finished, 14-qt., $5.52 per doz. 
Common pails, heavy finished, 14-qt., 50 Ib. to the dozen, 
$9.28 per doz.; lighter weights, 14-qt., $7.20. 

GLAss.—There has been a readjustment of prices 
on window glass, for which the demand is seasonable. 
Local stocks are no larger than they were a fortnight 
ago. 

We quote from jobbers’ stocks: Glass, single A and B first 
three and above first three brackets, 77 per cent discount from 
the list; double A, 81 per cent discount; double B, 81 per 
cent discount; A and B quality by the light, 75 and 10 per 
cent discount; single lights, 75 and 10 per cent discount; 
box, 79 per cent discount. 

Rolled glass: Plain cathedral, 18c. per sq. ft.; monumental 
figured, \-in. thick, 20c. per sq. ft.; double ground, 23c. per 
sq. ft. 

Skylight glass: Rough or rolled, \4-in. thick, 16c. per sq. 
ft.; 3/16-in. thick, 20c. per sq. ft.; 4-in. thick, 25c. per sq. ft 

Hack SAws.—One hears considerable talk of a short- 
age of hack saws, but so far as it can be traced it 
appears to come largely from firms who have been 
buying in a hand-to-mouth way. There are firms here 
who say they have plenty of stock for all require- 
ments, and that whatever the mills have had to pro- 
vide for Government purposes has not seriously inter- 
fered with deliveries to regular line trade. 

We quote from jobbers’ stocks: 
lots or over, 15 per cent discount. 

Hooks, CLasps, ETtc.—Lamb & 7 Company an- 
nounce that they have withdrawn all prices on hooks, 
clasps, ete., for conductor pipes and on similar goods. 


HORSESHOES.— Although this is the season of the year 
when the demand for horseshoes is brisk, the demand 
is far below normal. The market, however, is by no 
means dull notwithstanding the recent advance in 
prices. 

We quote from jobbers’ stocks: Standard makes, in 100-Ib 
kegs, to dealers at Maine, New Hampshire, Vermont, Massa- 
chusetts and Rhode Island points, $8 per keg; to Connecti- 
eut trade, $7.75 per 100-lb. keg. 

IRON.—A majority of the local heavy hardware job- 
bers sav that the iron situation is gradually growing 
as unsatisfactory as the steel. The fact that the 
Government is asking that priority orders specify iron 
for the purpose of conserving steel supplies is helping 
to make the supply situation serious. 

We quote from jobbers’ stocks: Refined iron, 
per 100 Ib.; hoop iron or bands, $4.77; Norway 
H. & P. best iron, flats, rounds and squares, $5.75; ovals, half 
ovals, half rounds, bevels and half rounds, $7 Broken 
bundles, add %c. a lb. Quantity differentials charged on all 
iron under 2000 to 1000 Ib., 30c. per 100 Ib.: under 1006 Ib., 
70c. per 100 Ib. 


NAILS.—Nails of all kinds are scarcer than ever. 
A fortnight or so ago various local jobbers were get- 
ting a car now and then from the mills, but little 
stock has been coming forward of late. And to com- 
plicate matters the reeent adjustment of prices by the 
Government has tended to increase rather than demin- 
ish the demand for goods. Back orders for nails are 
again assuming exceptionally large proportions. The 
Wilcox. Crittenden people have advanced prices om 
galvanized Never Rust nails about $1 per cask. 


Hack saws, in one gross 


$4.77 base 
iron, $16: 
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Oi. HEATERS.—Local jobbers are so far behind on 
deliveries of oil heaters that some of their salesmen 
have been instructed to take no more orders for same. 
It would appear then almost useless for retail dealers 
to place further orders for the time being, at least. 

Peck, Stow & WiLcox Co.—This firm has notified 
the local hardware trade that it is revising its price 
list and that the old list is withdrawn. 

PouLTRY NETTING.—Orders for new season poultry 
netting on the basis of prices recently established are 
beginning to come forward, but in limited amounts. 

Galvanized hexagon, six square, poultry netting, 45 per 
cent discount, f.o.b. Pittsburgh, and 35 per cent discount, f.o.b. 
Boston. Pittsburgh freight to be added to invoices when 
rendered. All orders taken to be for immediate shipment. 

RIVETS.—Large sized rivets are scarce. Of small 
kinds there is enough stock on hand to supply all de- 
mands, for the jobbers do not have the trouble in get- 
ting them that they do the large rivets. The Spanish 
influenza situation at Massachusetts shipyards and at 
points north of Boston has greatly improved since 
last reports. At the Fore River plant, for instance, 
instead of having 4,000 employees down with the in- 
fluenza as heretofore, considerably less than 500 are 
suffering and the morale of the workmen in general is 
greatly improved. 

We quote from jobbers’ stocks: Norway iron rivets 40 per 
cent discount; structural rivets, 7.25c. base per pound. 

ROOFING CEMENT.—The market on roofing cement 
is quiet, but prices hold very firm as follows: 

We quote from jobbers’ stocks: Roofing cement in 
containers, 74%4c. per pound; in 2%4-lb. containers, 8c, 
pound. 

RUBBER TIRE CHANNEL.—The rubber tire channel sit- 
uation remains unchanged. Local prices continue 
nominal. 

We quote from jobbers’ stocks: 
per 100 lb. 

SADDLERY HARDWARE.—The North & Judd Manufact- 
uring and Covert’s Saddlery Works have withdrawn 
all discounts and quotations. Both concerns announce 
they will issue new price lists within the near future. 

SasH Corp.—The Silver Lake Manufacturing Com- 
pany has withdrawn all prices on sash cord and small 
lines. Similar action possibly will be taken by the 
other sash cord makers because of the recent readjust- 
ment of the raw cotton market. 

We quote from jobbers’ stocks: 
Ib. Nos. 8 to 12, 89c. 
Nos. 8 to 12, 65c. 

ScrREws.—There has been a general revision of prices 
quoted for screws. There is no real shortage of goods, 
except with firms who have been backward in making 
purchases. The revision of prices, therefore, is due 
largely to conditions governing the raw product mar- 
ket. Revised prices follow: 

We quote from jobbers’ stocks: Iron, 
67% per cent discount; round and oval, 62% per cent dis- 
count; fillister, 624% per cent discount. Iron, blued, flat head, 
67% per cent discount, add 5 per cent; round, 62% per cent 
discount. Iron, Japanned, flat head, 60 per cent discount; 
round, 57% per cent discount. Iron, galvanized, flat head, 
52% per cent discount; round, 50 per cent discount. Iron, 
nickel plated, flat head, 55 per cent discount; round, 55 per, 
cent discount. Iron, silver plated, flat head, 55 per cent 
discount; round, 55 per cent discount. Iron, brass plated, 
flat head, 55 per cent discount; round, 55 per cent discount. 
Brass, bright, flat head, 42% per cent discount: round, and 
oval, 40 per cent discount. Brass, nickel plated, flat head, 35 
per cent discount; round, 35 per cent discount. Brass, 
antique copper plated, round head, 35 per cent discount; 
round, 35 per cent discount. Bronze metal, plain, flat head, 
37% per cent discount; round and oval, 35 per cent discount. 
Coach screws, 40 per cent discount. Iron machine screws, 


5-lb. 
per 


Rubber tire channels, $7 


Spot cord, No. 7, 90e. 


per 
Phoenix, No. 6, 68c. per lb. ; No. 7, 


66c. ; 


bright flat head, 
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45 per cent discount. Cap screws, 40 per cent discount. Set 
screws, 45 per cent discount. 

SHEATHING PAPeR.—The market for sheathing paper 
holds firm without any material] increase in the demand 
for same. 

We quote from jobbers’ stocks: 
paper, $85 per ton. 

STEEL.—Local jobbers claim the steel situation is 
growing worse every day. It is doubtful if any local 
firm is getting fresh supplies in sufficient quantities 
to be a market factor. This lack of new goods coming 
in and the steady outgo results in a gradual depletion 
of stocks. It is understood that the American forces 
in France some time ago placed tremendous orders in 
this country for steel shells and rails to be delivered 
as quickly as possible. The mills have been devoting 
practically all of their time to these orders and to 
plates for freight cars, which would account for the 
inability of local jobbers to get new stock. 

We quote soft steel bars from jobbers’ stocks: Flat bars, 
stock lengths, not wider than 6 in, or thicker than 1 in., per 
100 lb., $4.17 base; rounds and squares, 1% in. and under, 
$4.17 base per 100 lb. 

Angles and channels, tees, under 3 in., stock lengths, $4.17 
base per 100 Ib. 

Cold rolled steel, rounds up to 1 15-16 in. and squares and 
hexagons, flats, list plus 13 per cent. Tire steel, 14% x ‘4 in. 
and larger, $4.17; thinner and narrower, $4.32. 

American calking steel, full bundles, $4.50 base per 100 Ib 

TAcKsS.—Little new can be said of the tack situa- 
tion. The demand for goods is nothing exceptiona! and 
the jobbers have no difficulty in getting stock. Were it 
not for the fact that the general hardware market is 
very strong, prices for tacks unquestionably would be 
unsettled. 

We quote from jobbers’ stocks: Tacks, $11.12 base per 100 
lb. Add to base extras as per differentials last reported 

Copper tacks, sizes % to 1% base, 55c. Extra charge is 
made for small sizes. 

TWIsTt DRILLS.—The twist drill market has not 
changed materially since last reports. The manufac- 
turers are more certain than ever that they will have 
completed all Government orders on hand by Nov. 1, 
and common belief among them is that the Adminis- 
tration will place no further orders because of develop- 
ments on the other side of the water. Locally the 
supply situation as regards desired goods appears a 
little easier without a noticeable increase in stocks. 

We quote from jobbers’ stocks: Carbon drills, sizes up to 
1%-in., 45 per cent discount. High speed drills, prices on 
application. 

_ WASHERS.—The market for washers of all kinds con- 
tinues very strong. There has been no noticeable let-up 
in the demand, nor any marked increase in stocks, 
and the fact that it is difficult to obtain goods serves to 
keep prices on their present basis. 

We quote from jobbers’ stocks: Malleable washers, per Ib., 
2c, base; cast washers, 5¢-in. and smaller, 6c. base; larger, 
ec. Cut washers, in 200-lb. kegs, list plus 1c. per Ib. 

WIRE CLOTH.—The new prices for wire cloth have 
met with general approvement, according to the Boston 
jobbers, but most everybody admits that new business 
is being booked slowly. They attribute this condition 
to the fact that peace talk has made prospective buyers 
more cautious. 

We quote from jobbers’ lists: 
$2.65 per sq. ft., f.0.b. Boston. 
cent cash 10 days. Black wire cloth, 12 mesh, $2.55 per 
sq. ft., f.o.b. factory. Silver wire cloth, 12 mesh, $3.10 f.o.b. 
Boston, and $3.05 per sq. ft., f.0.b. factory. Prices on bronze 
wire cloth are quoted on the same basis and under the same 
conditions as last season. In ordering goods from the factory 
the Pittsburgh freight will be added to invoices when ren- 


dered. All orders for wire cloth taken to be subject for 
immediate shipment. 


Best grades of sheathing 


1 
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Black wire cloth, 12 mesh, 
Terms, 60 days net; 2 per 
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shod ag merchants in Covington and Newport, Ky., 
who draw a great deal of business from the farmer 
trade report conditions as being very dull this week, 
which they attribute to the fact that rumors have 
been spread about that Spanish influenza was prevalent 
in Cincinnati and these two suburban cities. The truth 
of the matter is that it has by no means become 
epidemic, and it is thought that this country trade 
will revive at an early date. 

The country merchants report about the usual run 
of business, as far as household goods are concerned, 
but they are unable to get anything like prompt ship- 
ments of cutlery. Shipments of other goods are also 
held up, and in some instances goods are now being 
received that were ordered six months ago. 

The Liberty Loan campaign has been conducted in 
a very enthusiastic manner, and it is expected that 


Hamilton County, in which Cincinnati is located, will 
largely oversubscribe its quota of $40,000,000. 

AIR RIFLES.—The sale of these continues good, but 
after present stocks are exhausted dealers are some- 
what apprehensive lest they be not able to replenish 
them promptly. 

Jobbers’ quotations are as follows: 
per doz; 500 shot, $12; 
$32. 

ANVILS.—Business is-only passably good. It is not 
possible to get shipments, so that the slack demand 
is not without its advantages. 

The jobbers’ price is unchanged on 80 and 100 Ib. an 
23%%c. a Ib. 

AUTOMOBILE ACCESSORIES.—The demand for tires has 
been quite heavy lately, and dealers have been able to 
obtain supplies more promptly than for some time past. 
With the reduction of the number of new cars to be 
made, there is an increased call for all kinds of repair 
parts for use in overhauling old cars. 


Single shot rifles, $10 
1000 shot, $19.75, and pump guns 


ils at 
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AxgES.—As customers from the country districts are 
not visiting the city in large numbers at the present 
time, there is a slump in demand. The supply is 
fairly good. 

The jobbers’ quotations on 3% lb. and 4 lb. axes is un- 
changed around $19 to $19.50 per dozen. 

BARBED WIRE.—One jobber succeeded in getting a 
limited supply, but it 1s not more than sufficient to 
meet demands during the next few days. All retail 
stocks have been exhausted. 

The jobbers quote hog wire at $5.07 and cattle wire at 
$4.62. 

BLACKSMITH TOOLS.—Business is somewhat quieter 
although city dealers state that their regular trade 
is fairly satisfactory. 

Jobbers quote Heller’s blacksmith nippers at $18 per doz. 
for 12-in. size, standard 18-in. blacksmith rasps are un- 
changed at $10.95 per doz. 

CARRIAGE BoLts.—A little better supply is in sight, 
but actual stocks in hand are light. There is a fairly 
good demand. 

Jobbers quote % x 6 in. and smaller, 40 per cent off list; 
larger and longer, 25 per cent. 

CHAIN.—It is almost impossible to secure chain of 
of any kind, as the Government’s demand is_absorb- 
ing all that the manufacturers can make. Recently 
Government orders aggregating $90,000 worth of chain 
were placed with makers in Columbus, Ohio. 

CoacH ScrREws.—The demand is light and stocks are 
very low. 

The jobbers’ price is 30 per cent discount from list. 

COASTERS.—Although the season is very late, some 
retailers have found it necessary to buy some coasters 
to supply their trade. 

Jobbers’ quotations are as follows: No. 1 coaster, $3.70; 
No. 2 coaster, $4; No. 3 coaster, $4.50, and No. 4 coaster, 
$4.65 

CUTLERY.—Merchants stocks are dwindling at a 
rapid rate and they are unable to replenish them. 
The call for table cutlery is especially good, and sales 
of pocket knives are also quite satisfactory. 

Jobbers quote 6-in. butcher knives at $6.50 per doz. ; 
$6.75, and 11-in., $8.75 per doz. 

CoaL Hops.—Business is very good, but it is diffi- 
cult to secure deliveries on these from manufacturers 
and jobbers.. The situation as far as this is con- 
cerned is apt to become more acute. 

Wholesale quotations are as follows: Japanned coal hods, 
No. 17, $6.50; No. 18, $7.25; galvanized hods, No. 17, $10 and 
No. 18, $10.90. 

EAVES TROUGH AND GUTTER PIPE.—This branch of the 
business is practically at a standstill, due to the 
scarcity of galvanized sheets. The rolling mills are 
almost wholly engaged on Government work and they 
are unable .to ship jobbers any sheets to take care of 
their customers’ needs. 

FISHING TACKLE.—The fishing season is not yet 
over and a considerable number of sales are made 
occasionally that will make it unnecessary for many 
dealers to carry over any large stocks into the spring 
season. 

Average wholesale prices are as follows: Seine twine, 69c 
per lb.; staging, 66c. per lb., and trout, 54c. per Ib. 

GALVANIZED PAILS AND BUCKETS.—Business is very 
good, and the only question now is being able to get 
deliveries. The recent advances made have had no 
effect in checking the trade. 

Jobbers quote galvanized pails as follows: 
12-qt., $5.75, and 10-qt., $5.25. 

GALVANIZED TUBS.—There has been no let up in the 
demand for these, and the supply is growing very 
much shorter. 

The wholesale quotations are as follows: 
doz.; No, 2, $18, and No. 3, $21. 

GLASS.—No changes have been made in prices lately, 
although an advance was expected on account of the 
heavy cut made in production. The Government either 
directly or indirectly is buying about 75 per cent 
of the glass sold in this territory. 

The following discounts are quoted by the Wm. Glenny 
Glass Co.: Window glass, applying off list of March 1, 

S. S. A., sizes in first three brackets, 78 per cent; S. S. 

sizes in first three brackets, 79 per cent; S. S. A. and B., 
larger sizes, 77 per cent; D. S. A., all sizes, 79 per cent, and 
D. S. B,, all sizes, 81 per cent, all f.o.b. Cincinnati, with the 
usual freight equalization. 

GRANITE WEAR.—With the exception of the demand 
from the farmer trade, business is holding up re- 
markably well. City merchants state that they are 
also able to replenish their stocks more promptly than 
heretofore. 

The jobbers’ discount is 25 and 10 per cent off list 
_ HORSESHOES.—Jobbers’ business has slumped off a 
little, because of the absence of a demand from the 
country merchants; however city merhhants have good 
reports to make. Stocks are very light. 


7-in., 


14-qt., $6.50; 


No. 1, $16 per 
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The wholesale price averages around $6.50 per keg ‘le- 
livered. Leader horseshoe nails are quoted at from $14.50 
to $15 per 100 Ib. 

IRON AND STEEL Bars.—It is practically impossible 
to buy steel bars except for most urgent essential re- 
quirements. However, some iron bars can be had for 
nearby shipment. 

The mill price on iron bars is unchanged at 3.50c. per Ib. 
Pittsburgh. 

LaG ScREws.—Business continues quite dull, 
there is no improvement in sight. 

The wholesale discount is 40 per cent off. 

LETTERS AND FIGURES.— While this is a comparatively 
new branch of the business with some merchants, 
all of them find that for the amount invested it is a 
very profitable line. 

Machine cut goods are quoted at list, and hand cut at list 
plus 10 per cent. 

MACHINE BOoLTs.—Business is on the increase and 
shipments from the mills are being curtailed to a large 
extent. However, dealers are generally able to take 
care of their customers most urgent requirements. 

Jobbers quote %4 x 4-in. and smaller at 45 
list; larger and longer at 30 per cent off list. 

NAILS.—Local jobbers are now naming a price of 
$4.23 per keg base on wire nails. Stocks are very 
limited, and on account of the scant supply, it is hoped 
that a readjustment upward will be allowed at an early 
date. There is a fairly good demand, but practically 
every pound sold to-day is for essential use. 

We quote jobbers’ prices as follows: Wire nails, $4.23 per 
keg base and cut nails at $5.50 per keg base. . 

ROOFING.—A little more buying is being done for 
future shipment, but spring contracting as a rule is 
very much lighter than at any time this season of 
the year. On account of the uncertainty as to future 
prices, retail merchants are disposed to reduce their 
orders materially, trusting to luck in being able to get 
a supply later on. 

The following are wholesale prices: 
ply, $1.70; two-ply, $2.05; three-ply, $2.40; medium grade 
one-ply, $1.55; two-ply, $1.90; three-ply, $2.25. Ordinary 
grade, one-ply, $1.40; two-ply, $1.70; three-ply, $2. Sanded, 
one side, one-ply, $1.20; two-ply, $1.45; three-ply, $1.70 
Building paper, $62 per ton; tarred felts, $3.20 per 100 Ib, 
and slaters’ felt, $1.20 per roll. 


and 


per cent off 


Standard grade, one- 


RIVETS.—Some improvement is reported from different 
sources as far as sales are concerned, but stocks of 
rivets ordered some time ago are very slow in coming 
forward. ‘ 

The wholesale discount on rivets is 40 per cent off list 


SAp IRONS.—Business is slow, due to the absence of 
country buyers. However, some city merchants who 
carry electric irons report quite an improvement 
within the past few days. 

The jobbers’ price on plain sad irons is 5%4ec 
nickel plated irons 6%4c. per Ib. 

SANITARY DRINKING CuPsS.—On account of the string- 
ent regulations of the different health boards in nearby 
cities, due to the fear of a spreading of Spanish 
influenza, there has developed a very heavy call for 
paper paraffine coated drinking caps. A few mer- 
chants took advantage of this opportunity and laid 
in stocks of these cups, which are being moved rapidly 
and at a fair margin of profit. 

SOAPSTONE PENCILS.—The machine shops and foun- 
dries use large quantities of these, and dealers who 
handle them have to replenish their stocks frequently. 
Business just now is very good. 

Jobbers’ quotations are as follows: 
per gross; square, $1.75, and metal 
quoted at $2.75 per gross. 

STovE PIPE.—The demand is urgent, but it is a very 
difficult matter to get a supply. Just at the present 
moment the situation does not offer any relief, and it is 
quite probable that as the winter season advances de- 
liveries will grow more embarrassing for the dealer. 

SHELLS.—Country merchants in Kentucky are all do- 
ing a good business, as is evidenced by their repeat 
orders to jobbers in order to replenish their stocks. 

Jobbers’ prices are as follows: 12 gage blank 
shells, $28.17 per 1000; smokeless powder, $35.15 

STovEs.—At a recent meeting of the Cincinnati Stove 
Dealers’ Association, most of whose members are hard- 
ware merchants, it developed that the supply of stoves 
had almost been exhausted, and that there was little 
relief to be had at any early date. There merchants 
somewhat welcomed the eliminating of fancy designs, 
and the concensus of opinion was that the standardizing 
of the business in this way would be beneficial rather 
than detrimental. 

TIRE BOLTS.—Business is beginning to drag a little 
and conditions are not quite as satisfactory as were 
reported two weeks ago. 

The wholesale discount is 40 and 5 per cent off list 
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WASHERS.—A little better call for wrought washers 
is received, and as a rule prompt deliveries can pe 
made on all orders sent in, most of which come from 
the machine shops. 

The wholesale price of wrought washers is $2 off list. 

Woop HEATERS.—The call for wood heaters is very 
heavy, and it is with difficulty that the jobbers and 
manufacturers are able to supply retail dealers with 
a sufficient number to take care of their customers’ 
needs. It is more than probable that the situation 
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will become more acute as the winter season advances, 

The following are prices to dealers named by a _promi- 
nent manufacturer. Royal Princess, No. 18, $3.75; No, 21, 
$4.75; No. 25, $5.75. “Special” wood heaters, No. 11, $2.50; 
No. 12, $3.25 and No. 13, $4.25. 

WirE CLoTH.—Ordering for next spring delivery is 
still being done by some dealers, who are taking this 
action now with the hope that by giving the jobbers 
and manufacturers plenty of time their orders can be 
taken care of without trouble. 

The jobbers quote No. 12 mesh at $2.25 per 100 sq. ft 
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EW war requirements in steel are chiefly for rails 

and shell steel. There are also large orders for 
barbed wire soon to be filled. Orders of our Allies have 
materially increased in the past few weeks. Although 
the War Industries Board is curtailing the use of steel 
by many industries, the savings effected in this manner 
are apparently more than overbalanced by the new de- 
mands that have appeared, chiefly from the American 
Expeditionary Forces and the Allies. 

Word comes from Washington this week that the 
War Industries Board has ordered a drastic retrench- 
ment in the use of iron and steel by the agricultural 
implement and farm operating-equipment industry for 
the year beginning Oct. 1, 1918. The consumption of 
iron and steel by this industry is cut to three-fourths 
of the quota which it received last year. This is ex- 
pected to save 500,000 tons of iron and steel, one of the 
biggest individual savings which has been made by the 
retrenchment orders of the War Industries Board. <Ac- 
cording to a statement issued by Judge Edwin B. Par- 
ker, Priorities Commissioner of the War Industries 
Board, the farm tractor situation presents one of the 
most striking illustrations of the necessity for flexibility 
in the plan of curtailment. The special ruling issued to 
govern the output of farm tractors restricts makers 
who produced less than ten tractors last year to the 
production of not more than ten tractors the coming 
year; makers who produced and had in field operation 
ten and less than 50 tractors may not produce over 50 
tractors; makers who produced and sold 50 or more 
tractors will have their consumption of iron and steel 
reduced 25 per cent. Signed pledges will be exacted 
from the manufacturers to use materials on hand or 
that may come into their possession for the manufac- 
ture of tractors and farm operating equipment and 
parts; to reduce the tonnage of iron and steel as di- 
rected; to comply with the regulations of the Conserva- 
tion Division of the War Industries Board as to econ- 
omies and substitutions, and to produce only the more 
essential farm equipment and parts, and to distribute 
the product only for essential uses. 

Statistics compiled by the Jron Age show that pig 
iron was produced in September at 113,942 tons a day, 
the highest rate in the history of the industry, repre- 
senting a gain of 4600 tons a day over that of August. 

Cooler weather, together with the Neville Island 
housing project, have produced a very active demand 
for stoves. Many coal stoves and combination gas and 
coal stoves have been sold during the past two weeks, 
and in many instances retailers’ stocks are nearly ex- 
hausted. Owing to the shortage of gas in the Pitts- 
burgh district, gas stoves have not been moving as 
freely as the combination stoves. A great number of 
stoves and furnaces have been sold for the workmen’s 
houses which will be erected near the new Neville 
Island gun and projectile plant. This housing project 
is also expected to increase the demand for mechanics’ 
tools, which is already greater than the supply, despite 
the general curtailment of building operations. A rul- 
ing has been put into effect in Pennsylvania that no 
building costing more than $2,500 shall be erected 
without a permit. In view of this order, retailers do 
not find it necessary to scrutinize as closely as hereto- 
fore the demands for building materials. Stocks of all 
hardware goods are very scarce, and retailers fre- 
quently find it necessary to draw upon each other to 
fill their orders. 

Botts, NUTS AND RIveTs.—The situation is prac- 
tically unchanged since our last report, the demand 
being very brisk, and in excess of the available supply. 
Nearly 100 per cent of the entire output is going to the 
Government on direct and indirect orders, and jobbers 
are having difficulty in keeping up stocks. Base prices 
and discounts for the quarter ending Dec. 31 are as 
follows: 


Machine bolts. h.p. 
roll threads, 50-10-5; 


smaller 
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nuts, % x 4 in.: 
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cut threac 


longer sizes, 40-10 per cent; machine bolts, c.p.c. and t. 
nuts, % x 4 in. smaller and shorter, 40-10 per cent; larger 
and longer, 35-5 per cent; carriage bolts, % x 6 in., smaller 
and shorter roll threads, 50-5 per cent; cut threads, 40-10-5 
per cent; larger and longer sizes, 40 per cent; lag bolts, 
50-10 per cent; plow bolts, Nos. 1, 2, 3, 50 per cent; hot 
pressed nuts, square, blank, 2.50c, per lb.; hot pressed nuts, 
hexagon, blank, 2.30c. per Ilb.; hot pressed nuts, square, 
tapped, 2.30c. per lb.; hot pressed nuts, hexagon, tapped, 
2.10c. per lb.; c.p.c. and t, square and hexagon nuts, blank, 
2.25c. per lb.; c.p.c. and t. square and hexagon nuts, tapped, 
2c per lb.; semi-finished hexagon nuts, % in. and larger, 
60-10-10 per cent; 9/16 in. and smaller, 70-5 per cent: stove 
bolts, 70-10 per cent; stove bolts, 2% per cent extra for bulk; 
tire bolts, 50-10-5 per cent; large rivets, structural and ship, 
$4.40 base, boiler rivets, $4.50 base, 7/16 x 6 in. smaller and 
shorter rivets, 50-10 per cent. All prices carry standard ex- 
tras, and are for delivery f.o.b. Pittsburgh. 

CuT NAILS.—With output greatly curtailed, the sup- 
ply of cut nails continues to be considerably short of 
demand. 

We quote cut nails in carload and larger lots at $5 base, 
per keg, f.o.b. Pittsburgh. Jobbers and retailers charging 
$5.50 and $6, respectively, per keg, in small lots from store 


IRON AND STEEL Bars.—Output of commercial steel 
bars is still further restricted by curtailment in the 
supply of steel to merchant mills. By the arrangement 
reecntly made between the War Industries Board and 
the manufacturers of agricultural implements, the lat- 
ter are to use not more than three-fourths as much iron 
and steel in the twelve months beginning Oct. 1 as in 
the previous twelve months, but considerable latitude is 
allowed as to where the saving is to be made. The 
prices quoted below are for carloads and larger lots, 
jobbers charging the usual advances for small lots from 
store. 

We quote steel bars rolled from old steel rails at 3c.: 
steel billets, 2.90c. and refined iron bars, 3.50c., f.o.b 
burgh. 

SHEETS.—Average production of sheets for the entire 
industry is not over 50 per cent of capacity. The lead- 
ing interest is operating at considerably less than 50 
per cent, but some of the independents are running at 
60 per cent or more, the supply of sheet bars being the 
controlling factor. It is possible that there will be some 
re-allocation of war orders for sheets, as some mills 
can do scarcely more than take care of class AA and 
class A priorities, while others work fairly well through 
class B priority and in some instances are able to ship 
small tonnages to consumers on the preference list. 
Prices quoted below are in carload lots at mill, jobbers 
— retailers charging the usual advances for small 
ots. 

Maximum prices on sheets in carloads and larger lots are 
as follows: Nos. 9 and 10 blue annealed sheets at 4.25c.; No. 
28 Bessemer black, 5c., and No. 28 galvanized, 6.25c., rolled 
from either Bessemer or open hearth stock, all f.o.b. mill. 
Pittsburgh, in carload and larger lots, actual freight to point 
of delivery added. Dealers will charge the usual advance 
for small lots from store. 

TIN PLATE.—The scant supply of sheet bars is re- 
stricting tin plate production, the average at present 
being about 70 per cent of capacity. Various industries 
which consume pig tin are effecting economies, one of 
the most important measures being the restriction upon 
food packers to limit their consumption of tin plate. 
Makers of solder, babbitt metals, bearings, metals, etc., 
have been experimenting in the substitution of other 
metals for tin in their mixtures. During the first five 
months of 1918 approximately 11,000,000 lb. of pig tin 
per month was consumed in the United States. Solder 
bearing metals, bronzes, etc., used about 5,500,000 ib.; 
collapsible tubes a little more than 250,000 Ib.; tin foil 
about 500,000 Ib., and the tin and terne plate industry 
somewhat less than 5,000,000 lb. We quote coke tin 
plate on contracts and in small lots at $7.75 per base 
box, for fourth quarter. Prices on ull sizes of terne 
plate are as follows: 
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WirE NAILS.—Jobbers and retailers now find it al- 
most impossible to obtain wire nails for replacement 
stock, and their assortment of sizes is in most instances 
badly broken. E. H. Gary, chairman of the committee 
on Steel and Steel Products of the American Iron and 
Steel Institute, has issued a statement correcting the 
committee’s statement of Sept. 26. The line in that 
statement reading “Add for special rates of packing, 
15c.” is corrected to read as follows: “Extras for pack- 
ing, for spools 75 lb. to 95 lb., 15¢e.; for spools 60 lb. to 
75 lb., 20c.; for spools 50 lb. to 60. lb., 25¢.; for spools 
40 lb. to 50 lb., 40c.; for spools under 40 lb., 65¢c.” The 
following explanation is added: “Where materials are 
customarily shipped in standard containers of substan- 
tially uniform type, such as kegs, barrels, boxes, etc., 
the freight to be added to the carload mill price, f.0.b. 
Pittsburgh, may include the freight on the average 
weight of the container as determined by custom and 
experience.” It is further stated that the table in the 
Sept. 26 statement showing maximum selling prices 
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MINNEAPOLIS AND ST. PAUL, 
* October 10, 1918. 


HE Fourth Liberty Loan has engrossed the com- 

plete attention of many business men here the en- 
tire week. Yesterday at noon the subscriptions in Min- 
neapolis exceeded the quota set. St. Paul had already 
passed its goal by a comfortable margin. 

Business has suffered to a certain extent during the 
loan drive, but it is expected the difference will quickly 
be made up when all hands turn back to their regular 
channels of work. Sales in builders’ hardware are 
practically all for repair jobs or for finishing jobs al- 
ready begun. Business houses having specialty men 
on the road are ali either removing such men to other 
positions or letting them go entirely. Automobile tire 
salesmen have nearly all gone into other lines of work, 
simply because there are and will be no tires to sell 
until at least the first of the year. This does not mean 
there are no tires for the consumer. Nearly all tire 
dealers have a good representative stock from which 
to serve their customers. The great number of tire 
dealers who sell “factory seconds” is very noticeable at 
present. In some instances these tires are advertised 
very attractively with statements that require careful 
study to determine their real value. The past few 
weeks of unusually cool weather reduced the sale of auto 
accessories very much, but clear, warm weather for a 
few weeks now would enable the dealer to clean up his 
stocks along these lines very nicely. 

With bicycles on the essential Yiist, the sale of this 
very useful item should show a healthy increase, even 
under the restrictions of models and colors laid down 
by the War Industries Board committee. Some dealers 
are planning to handle more of this line of goods than 
for many years past. Curtailment of street-car service 
and the use of automobiles will put many a man back 
on a bicycle who renounced the use of one years ago. 

The issue of HARDWARE AGE for Oct. 3 contained 
real news in the Washington news topics both as regards 
production of goods and the labor question. With the 
next draft approaching rapidly and the work or fight 
program being forced rapidly into use, business houses 
of all descriptions are going to have some pretty serious 
problems. After a house has carefully trained a man 
for certain work for years it is a real hardship to have 
him unceremoniously snapped out into another line of 
work, leaving his old position to be filled as best it may. 
Still ‘those are the things that help “hang the Hun,” 
and that is the one business we are all in to-day. 

Right now we are told to consider Christmas busi- 
ness, as it must be all over with before the time it 
usually begins. And we are told what is good to sell 
and what is not It is up to all to talk and think and 
sell holiday goods as quickly as possible, clean up and 
square away for the next lap, the first part of 1919. 
And while this is being done, it is well to remember 
the factories cannot ship goods when an order is re- 
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from warehouse stock at various important points is 
intended merely to illustrate the principles on which tht 
resale prices would be calculated. Distributors should 
figure their resale prices from the specific instructions 
given in regard to each item, and disregard the table 
if it seems to conflict. Government prices in effect until 
Sept. 30, in carloads and larger lots, on which jobbers 
charge the usual advances for small lots from store, 
are as follows: 


Wire nails, $3.50 base per keg; galvanized, 1-in. and longer, 
including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than 1 in., $2.50. Bright 
basic wire, $3.35 per 100 lb.; annealed fence wire, Nos. 6 to 9, 
$3.25; galvanized wire, $3.95; galvanized barb wire and 
fence staples, $4.35; painted barb wire, $3.65; polished fence 
staples, $3.85; cement-coated nails, $3.40 base; these prices 
being subject to the usual advances for the smaller trade, all 
f.o.b. Pittsburgh, freight added to point of delivery terms 
60 days net less 2 per cent off for cash in 10 days. Discounts 
on woven-wire fencing are 47 per cent off list for carload 
lots, 46 per cent for 1000-rod lots, and 45 per cent off for 
small lots, f.o.b. Pittsburgh. 


CITIES 


ceived. Several months may elapse before an order re- 
ceives attention. And no more immediate shipments 
and long datings are in order. Buyers have this brought 
home to them every time a request of this nature is 
made. 

Dealers are hurrying to get their stocks of winter 
goods in. Snow handling equipment, sleds and skates 
are being received, although with the latter on the 
non-essential list they are becoming hard to obtain. 
Guns and ammunition are selling fairly well, although 
shotguns and shells show a falling off from last year’s 
sales. So many of the hunters have gone to “larger 
hunting ground to hunt smaller game,” the difference is 
quite noticeable. 

AXxES.—Sales continue very good. 
factories are slow and uncertain. 
and strong. 

We quote from local jobbers’ stocks: 
weight axes at $13.75 to $14.50 per dozen; double bit base 
weights at $18 to $19 per dozen. Sager handled single bit 
at $18.50 per dozen; double bit at $23 per dozen. Quaker 
City boys’ axes at $12 per dozen. 

AMMUNITION.—Call is usually for smaller quantities 
than in previous years. Stocks on the more popular 
loads and brands are becoming ragged, and substitutes 
are reluctantly accepted. Each shooter knows just the 
load he likes the best. 

ASH SIFTERS.—It seems early in the year to talk of 
this item, but dealers claim fine sales along these lines 
even now. The galvanized rotary type appears the 
favorite. even at the price it commands now. 

BARBED WIRE.—No quotations are being made, al- 
though many inquiries are received by dealers from 
farmers and land owners for this class of material. 
The farmers have the money to pay for it and none is 
available, with the mills promising nothing of local or 
domestic use before July, 1919. 

BABBITT METAL.—Demand grows steadily as shops and 
factories increase their operations. The larger propor- 
tion of sales are for the less expensive grades, with 
sales of the high grade article made only wae neces- 
sity demands it. 

We quote from local jobbers’ stocks: No. 1 babbitt metal at 
17 cents per Ib.; No. 2 at 16%c. per lb.; No. 3 at 13c. per 
Ib.; No. 4 at 12%e. per Ib., and genuine at $1.25 per Ib. 

Bo.tts.—Call for bolts continues to improve with 
strong demand from shops and factories. There seems 
to be a factory call for % inch machine bolts from one 
inch to about four inches long that can’t be satisfied. 
Present regulations and the essentiality pledge present 
conditions that cause additional work that before the 
war would have seemed tremendous, but are met with 
little difficulty now. 

We quote from local jobbers’ stocks: Small carriage bolts 
at 30 per cent; large carriage at 20 per cent; small machine 
at 30-10 per cent; large machine at 25 per cent; lag or coach 
screws at 30-10 per cent: stove bolts at 69 per cent, and 
tire bolts at 40-10 per cent. 


New stocks from 
Price holds steady 


Single bit base 





Brief Notes of the Trade 


The Western Radiator, Lamp &- Fender Works, 
Brooklyn, N. Y., has been incorporated with a nominal 
capital of $5000 to manufacture automobile radiators, 
fenders, ete., and other metal specialties. P. Putter- 
man, A. and E. Glickstein, 216 Putnam Avenue, Brook- 
lyn, are the incorporators. 


The Floatless Carburetor Co., Lexington, Ky., has 
been incorporated, with a capital of $36,000, by Ernest 
J. Hifiner, Victor R. Dodge, Ernest B. Bradley and 
others, and will equip a plant to manufacture carbure- 
tors and engines. 


The Dwiggins Wire Fence Co., Anderson, Ind., has 
increased its capital stock from $100,000 to $250,000. 
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CHICAGO 


Office of HARDWARE AGE, 
Chicago, Oct. 12, 1918. 


N account of unfavorable weather conditions, the 

past week has not been an ideal one for the sales 
of mixed paints, but interior paints and varnishes have 
sold fairly well. There has been somewhat of a short- 
age of labor among the painters, and work on the in- 
terior of flats has been held up in many cases. This 
has to some extent retarded sales. Jobbers report that 
paint orders, particularly from the country districts, 
have been very satisfactory, although in Chicago proper 
the demand for mixed house paints is much below that 
of last fall. 

The market is stable at this time, and no price 
changes of any kind have been reported. It is, how- 
ever, considered very probable that linseed oil will go 
somewhat lower as the time for threshing the new seed 
approaches. There is reported to be very little old 
seed on hand, and with a comparatively short crop 
prices are not apt to get a great deal lower than those 
now in effect. . 


be expected in view of the prevailing high prices. 
Stocks of both retailers and jobbers are much lighter 
than usual, but seem ample to meet the demand. 

MIXED PAINTS.—Sales of mixed house paints have 
been somewhat lighter the past week, due to unfavor- 
able weather conditions. Interior paints, however, have 
been selling in very good volume. Sales in the farming 
districts are comparatively better than those in Chi- 
cago proper. 

We quote to retailers, f.0.b. Chicago: No. 1 house paint, $3 
per gal.; No. $2.50 per gal.; No. 3, $1.80 per gal. 

LINSEED OIL. Linseed oil has been more stable the 
past week, although a drop of 9c. per gal. was recorded 
the week before. Local jobbers express the belief that 
further light declines will follow, but do not believe that 
any heavy price drop will come, in view of the crop 
conditions. Retail sales are only fair at this time. 


We quote from jobbers’ stocks, f.o.b. Chicago: Strictly pure 
linseed oil in barrels, raw, $1.96 per gal.; boiled, $1.98 per gal. 
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TURPENTINE.—There is said to be a comparatively 
light domestic demand at this time, but the export de- 
mand is reported to be heavy. The market is in rather 
an unsettled condition, although no price changes have 
been reported this week, 

We quote to retailers, f.o.b. Chicago: 
pentine, in barrels, 78c. per gal. 

DENATURED ALCOHOL.—Denatured alcohol is selling 
in fair volume only, but the market appears to be firm. 
Jobbers report ample stocks. 

We quote to retailers, f.o.b. Chicago: 180 deg. denatured 
alcohol, in barrels, 78c. per gal.; 5 and 10 gal, cans, 20¢c. 
higher; 1 gal. cans, 25c. higher, prices to include containers: 
where sold in bulk, in less than barrels, the price is 10c 
higher than the barrel price, with an extra charge for con- 
tainers. 

WHITE LEAD.—There is a very fair demand for white 
lead, although sales are not up to those of a similar 
period of last year. Jobbers report shipments coming 
in very slowly and are advising dealers to order at once 
to insure deliveries. Prices seem firm. 

We quote to retailers, f.o.b. Chicago: 100-Ib. kegs, per lb., 
l4c in quantity; single kegs, $14; 50-lb. kegs, per lb., 14%4c. in 
quantity; single kegs, $7.25; 25-lb. kegs, per Ib., 14%4c. In 
quantity; single kegs, $3.70: 12%4-lb. kegs, per Ib., 14%e. 
in quantity; single kegs, $1.95; (500-lb. lots, or more, %4¢ 
per Ib.. less). 

SHELLAC.—Local sales of shellac are comparatively 
light, jobbers and retailers both buying in as small 
quantities as is consistent with supplying the trade. 
A large part of the present output is said to be going 
to the Government. No price changes have appeared, 
and local jobbers do not expect any further advances 
on account of the import restrictions. 

We quote to retailers, f.o.b. Chicago: Pure white shellac, 
(4-lb. goods), in gallon cans, $4 per gal.; pure orange shel- 
lac (4-lb. goods), in gallon cans, $3.75 per gal. 

Dry colors are in very fair demand, 
although local sales are somewhat below those of last 
year. There is a decided scarcity of the imported col- 
ors, but jobbers are having no trouble in getting the 
American brands. 

We quote to retailers, a>, Chicago: E nglish Venetian red, 
in barrels, $4 per bbl.; gilders’ whiting, in barrels (barrels 
50c. each), $2 and $3 per bbl.; plaster of Paris, New York, 
in barrels, $4 per bbl. 


Strictly pure tur- 
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PasTE WALL PAPER CLEANERS.—Jobbing sales of 
paste wall paper cleaners are dropping off somewhat, 
but retail sales are still heavy and will continue through 


the month at least. : 


We quote to retailers, f.o.b. Chicago: Paste wall 
cleaners, leading brands, $14.50 and $15.50 per gross. 


BOSTON 


Office of HARDWARE AGE, 
Boston, Oct. 12, 1915 


ep the coming week the price of mixed paints 
will be advanced 20 to 25c a gallon on the average. 
In some instances the advance in prices will be even 
larger. The new prices undoubtedly will prove a sur- 
rise to the consuming and retail dealers in view of 
the fact that the linseed oil market is on the down- 
grade for the time being, at least. The drop in oil, 
however, evidently is not enough to offset the increased 
cost of labor and other things connected with the 
manufacture of paint. 

There is no discounting the fact that the general 
paint business is disappointing. This fact is attributed 
to several reasons, but principally to unfavorable 
weather conditions and to the Spanish influenza. The 
trade has suffered severely from the latter and the 
heads of the large wholesale houses here do not hesitate 
to say that it was extremely fortunate for them 
that the draft machinery was stopped. Otherwise some 
of their healthy men probably would have been called 
for overseas duty and with these fellows gone and the 
large number out sick, some firms might have been 
‘obliged to close shop. The bulk of business to-day is 
confined largely to cleaning up the odds and ends left 
over from the container schedule as named by the 
Government. There are, of course, some large lots of 
paint moving from time to time, but most of these are 
consigned to the Government or to firms engaged on 
Government work. 

The annual paint convention that was to have been 
held here Oct. 22 to 24, inclusive, has been postponed 
because of the Spanish influenza, and from present in- 
dications it will not be pulled off this year. It is 
needless to say that the trade is bitterly disappointed, 
for this was the one big event of the year in their eyes. 


BRUSHES.—No improvement in the demand for 
brushes is noted, but prices remain just as strong as 
ever. The production of brushes, as near as can be 
figured, has been cut down at least a third and pos- 
sibly a half as a result of large number of manu- 
facturer’s employees being out during the past fort- 
night or so with sickness. 


Dry Cotors.—No changes in prices for dry colors 
is recorded, but most of them are extremely strong. 
In some quarters it is felt that there may be a change 
within the near future, but this is but a matter of 
guesswork. 

3arrel Lots.—Plaster paris, $4 to $4.25 per bbl.; whiting, 
commercial (bolted), 2c. lb.; whiting, gilders, 24,c. per Ib.; 
dry zinc (American), 20c. lb.; lamp black, bulk, 15c. Ib. ; 
lamp black in 1-lb. packages, 19c; raw and burnt umber, 
8 to 12c. lb.; raw sienna, 15c. lb.; burnt sienna, 13 to 15c.; 
Princes’ metallic brown, 344c.; yellow ochre, 3%c.; Venetian 
red, 2%c. Ib 

Pound Lots.—Paris green, in 1-lb. pkgs., 55¢c. Ib.; in %-Ib. 
pkgs., 56¢c. Ib.; %4-lb. pkgs., 57c. Ib.; ultramarine blue, 24c. Ib. 


paper 


GLUES.—The glue situation is unchanged so far as 
the paint trade is concerned. Very little stock is 
moving in or out of the store and there is nothing to 
indicate any improvement in the demand within the 
immediate future. 

Glue, ground, 19c. Ib.; 


plate, 35c. Ib.; bonnet, 45c. Ib. 


_ Leap.—The decline in linseed oil prices has in no way 
influenced lead prices, nor is it likely to according to the 
local trade. The demand for lead, in common with 
other things in the paint market, is quiet. 

_ White, in oil and dry, 12%4-lb. kegs, 14%c. lb.; 25 and 
50-Ib, kegs, 144% c.; 100-lb. kegs and larger, 14c.; for 500-Ib. 
lots and over deduct 5 to 10 per cent. Dry red lead and 
litharge, 1214-Ib. kegs, 14%4c. lb.; 25 and 50-ib. kegs. 14\c. ; 
100-Ib. kegs and larger, 14c.; red lead in oil, 12%4-lb. kegs, 
lic, lb.; 25 and 50-Ib. kegs, 14%c. lb.; 100-lb. kegs and larger, 
l444c. lb. Orange mineral, 1214-Ib. kegs, 14%c. Ib.; 25 and 
-lb. kegs, 141%%e.; 100-Ib. kegs and larger, 14\c. 

2 OILs.—There has been a further drop of 2¢ a gallon 
in prices for linseed oil. According to the Government 
Crop report issued a week or so ago, there was quite 
a deterioration in the flaxseed crop as of Sept. 1, 
compared with Oct. 1. This fact has had no strength- 
ening influence on the oil market. It is generally un- 
derstood that prices are being marked down in the hope 
of stimulating the consumptive demand. The tur- 
Pentine market is not quite as strong as it was a week 
ago, and there is every indication that the top in prices 
as been reached for the time being, at least. The 
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statement by Mark Requa to the effect that kerosene 
was likely to be scarce this winter has failed, so far, 
to budge local prices. 

Castor oil practically under Government control; cylinder 
oil, 50c. gal; gasoline, 50 gal. or more, 25%c. gal.; kerosene, 
50 gal. or more, 12%c. gal.; lard oil, $2.15 gal.; alcohol, de- 
natured, 77c. gal.; wood, $1 gal.; linseed, raw, in barrel lots, 
$1.93 gal.; in 10-gal lots, $1.98; in 5-gal lots, $2; in 1-gal 
lots, $2.03; boiled, in barrel lots, $1.95 to $1.96 gal.; neats- 
foot, $2.15 gal.; sperm, $2.70 gal.; paraffin, 35c. gal.; floor 
oils, 50c. gal.; turpentine, 74c. gal. in barrel lots, in 10-gal. 
lots, 79c.; in 5-gal. lots, 8le.; in 1-gal lots, 84c. 

SHELLAC.—The Government has come out with fur- 
ther restrictions in regard to the sale of gum shellac 
and bleached, which are not generally understood. As 
most of the trade understand the new restrictions it 
will be impossible to sell a pound of shellac unless 
one secured permission of the Paint and Pigment Sec- 
tion of the War Industries Board to do so. While such 
an interpretation of the new rulings is reasonable, the 
Government unquestionably never intended to stop the 
sale of small lots of goods, such as handled by the 
retail trade. So far as the big fellows go, they can 
fulfill all contracts made prior to Sept. 5. 

Shellac gums (small quantities), D.C. (orange), 90c. Ib. ;: 
V. S. O. 85e. lb.; T.N., 70c. lb.; bleached white shellac, 85c. Ib 


SUNDRIES.—The putty and wax situations apparently 
are just as strong as ever. If, however, the price of 
linseed oil is dropped much further, there undoubtedly 
will be some readjustment of putty prices as quoted by 
the wholesalers. The importation of Italian pumice 
has been stopped. There is of course a considerable 
stock of Italian stone on hand in this country, but 
after it is cleaned up the only pumice obtainable will 
be American. 

Putty (best) in 125-lb. drums, 8c. lb.; commercial 
(in drums), 5%c.; paraffin, wax, in 225-lb. cases, 
melting, 12%c. to 18c. lb.; 123-25 melting, 13c. Ib.; 
melting, 13%4c.; paro, in 500-lb. cases, 15c. Ib 

VARNISHES.—The demand for varnishes is no better 
than that for paints. The new Government regula- 
tions governing the sale of gum and bleached shellac 
apply to shellac varnish as well, and if one has a 
small stock on hand it will be difficult to replenish it. 
Virtually all of the varnish makers have met the 
recent advance in prices. Those who have not un- 
doubtedy will do so following the announcement of 
the higher paint prices. 


putts 
118-20 
128-30 


TWIN CITIES 


MINNEAPOLIS AND ST. PAu, 
Oct. 10, 1918 


HE paint trade has shown some improvement dur- 

ing the past week and a few people having taken 
advantage of the fine weather and the freedom from fall 
flies, bugs and pests of this description which have been 
removed by the heavy frosts which we have had the 
past few weeks. The bulk of the sales still calls for 
small quantities and almost entirely for interior work. 


MIXED PAINT.—The usual sale is for not more than 
two or three gallons and usually for less than this of 
ready mixed paint. The price holds steady at old quo- 
tation. 

We quote from local jobbing stocks: Ready mixed paint 
at $3.35 to $3.40 per gallon for first grade. Second grade at 
$2.15 to $2.50 per gallon; metallic paint in red, per pound, at 
2 to 2% cents. 

LINSEED OIL.—The effect of the new crop of linseed 
oil evidently is being felt in the market. There have 
heen two declines in the market price the past week. 
The sale continues light. 


We quote from local jobbing stocks: 
barrel lots at $188 per gallon; raw 
at $1.86 per gallon. 

TURPENTINE.—The market is steady at last quotation 
with sales still running light. 

We quote from local jobbing stocks. Turpentine in barrel 
lots at 72% cents per gallon. 


Boiled linseed oil in 
linseed oil, barrel lots 


GLass—The sale of glass continues to improve with 
jobbing prices at old quotation. The repairing of storm 
sash has brought out many new sales along this line. 

We quote from local jobbing stocks. Single strength A 
grade glass, 40 inches and under at 79 per cent: larger, 78 
per cent; double strength, 79 per cent from standard list 

GLAZIER PoINTS.—The sale of glazier points goes with 
glass and shows an improvement also. 

We quote from local jobbing stocks: Zine glazier points 
$1.25 per dozen; zinc coated, 55 cents per dozen. 

Putty.—The sale of putty has been stimulated in the 
past few weeks, with prices at old quotation. 


We quote from local jobbing stocks: Commercial bladder 
putty in barrels at from $4.05 per ewt. to $5; strictly pure 
bladder putty in barrels at $5.55 per cwt. 





Bis Hardware Gathering Postponed 


Influenza Epidemic Prevents Conventions of American Hardware 
Manufacturers’ Association and National Hardware 
Association at Atlantic City 


tary-treasurer of the American Hardware 


U es date of Oct. 12, F. D. Mitchell, secre- 


Manufacturers’ 
the following notice: 


Association, has sent out 


Word has just been received from the 
health authorities of the State of New 
Jersey and of Atlantic City that owing to 
the rapid spread of the influenza they 
can not grant us permission to hold our 
Convention, which was scheduled for 


Oct. 23-25. 


We therefore announce the postpone- 
ment of this convention until such time 
as the influenza shall sukside. 
A similar notice sent out by T. James Fernley, 
secretary-treasurer of the National Hardware As- 


sociation, says: 


By direction of the health authorities 
of the State of New Jersey and of the 
local health authorities at Atlantic City, 
preventing public gatherings, meetings, 
etc., on account of the prevalence of epi- 
demic influenza, it becomes necessary to 


Mill and Hardware Supplies 


The second and fourth issues of each month 
contain 7 other pages of hardware prices 


BARS—Crow— 
Steel Crowbars, 10 to 40 Ib..10¢ 
Pinch Bars, 10 to 40 Ib......10¢ 


BEAMS—Scale— 

Chatillon’s No. 1.List + 20&10% 

angry" s No. 2.List + 20&10% 
Ww 


List + 20% 


BELTING—LEATHER— 


From No. 1 Oak Tanned Butts. 
Belting, Ex. Hvy., 18 oz... 
Belting, Heavy, 16 oz 

Belting, Medium, 14% oz... .45 
Belting, Light, 13 oz ‘ 
Becond Quality, Bides 

Second Quality, Shoulders. . 

a 2 a Lacing, Btrtotly 


a. &, Lacing Sides, per sq. 
ft. Raw Hide, No. 1 in 
sides 17 sq. ft. and over. 
Under 17 aq. ft 


Rubber— 


Comantiion (Low Grade). oor 
Standard &10% 
Best Grades 


BLOCKS—Tackle— 
Common wooden list net 


list net 


Athol Machine Co.: 
Drill Blocks List net 


Carriage, Machine, &c.— 


Common ee (out waren © 
« 6, and smaller 
Common Carriage (rolled Finny 
@ 6, and smaller. - -80&10% 
Larger or longer....-cce+.8 20 Yo 
Phita., —-> $3. » Ust 
8, 
Machine (cut throot): 
% w 4 and emaller....: 
Larger or longer. 15&10% 


CHAIN—Proof Coil— 
Small lots, f.o.b. Pittsburgh, per 
100 


American Coil Stratght Link: 
8/16, $19.00; 4, $14. 50; 5/16, 
12.00; %, $10.00; 7/16, 
9.85 ; &9/16, $9.70 
t 9.50; % &18/16, 
$9.40; % &15/16, $9.30; 1 in. 
(base), $9.20; 1%&1%, $9.20. 


DRESSING—Belt— 
Jobbers’ Mfg. Company: 
Blue Ribbon, oa 
—, © & 1b. 


8 8 
Liquid in gal. cans, ®@ gal.$3.00 


DRILLS AND DRILL 
STOCKS— 

Twist Bit og on I 

Twist, Taper and Straight 
Shank 


Blocks with 
Brace Drille for Wood 


EMERY—Tarkish— 


Out of market at present wes 
Domestto, 1d. 


HAMMERS AND 
SLEDGES— 

BS 00 GB Disccesescccccssves 45% 

Over § lb.. ‘ 


OILERS— 

Steel, Copper Plated. “se 
Chace, Brass and Copper.. 0% 
Chace, Zine Plated....... iy - 13% 
Railroad, coppered 30 
Ratlroad, brass 


-50&5% 


Railroad 
Contractors’ Picks 


ROPE— 


Eastern Retatl Trade. Per lb 
Manila, % in. diam. and rege 
Highest Grade 33¢ 
Second Grade ... 
Hardware Grade .. 1 28¢ 
Sisal, % in. diam. and larger: 
Highest Grade 
Second Grade 
, Hay, Hide and Bale Ropes, 
any ply, Medium and Coarse: 
“pre 23%4¢; oreeetae 
a 


First. ‘quality 
Second quality oe 
Cotton Rope 
Best 5/16An. and en, 
35 @48¢ 
Medtum, 5/16-tn. and larger, 
80@40¢ 
Common, 5/16-in. and larger.80¢ 


announce the postponement of the Twen- 
ty-fourth Annual Convention of this Asso- 
ciation to a date which we hope to be able 
to announce just as soon as health condi- 


tions permit. 


Similar action has, of course, 


been 


taken by the American Hardware Manu- 
facturers’ Association. 

From a business standpoint and in 
view of the necessity for conference be- 
tween manufacturers and wholesalers and 
between wholesalers themselves in these 
war times, the annual convention is de- 


layed with great regret. 





J. H. Barringer has been appointed first vice-presi- 
dent and assistant general manager of the National 


Cash Register Co., Dayton, Ohio. 


Mr. Barringer, who 


is only 35 years old, entered the employ of the com- 
pany eleven years ago. His first job was in the wood- 
working department but before the first year of his em- 
ployment had expired he was promoted into the execu- 
tive department as secretary to President John H. 


Patterson. 


SAWS AND FRAMES— 
Hack— 
Saws 6 to 14 in. ine 
Saws, Machine Blades, 
12 to 14 in 
Saw Frames— 


Iron adj., per doz 
Steel adj., 8 to 12 in., per doz 

$17. *02 
Steel adj., steel hdle., per doz., 


Adj. Pistol Grip, per doz. .$17.89 


SCREWS— 
Coach, Lag and Jack— 


Lag, Cone Point 


Coach, Gimlet Point 30&10% 


Jack Screws— 
Standard List 


Machine— 


Cut Thread, Iron, 
Flat Head or Round Head. y+ $4 
a Head 0% 


"Flat Head or Round Head.30% 
Filister Head 


Pitigter Head 
Brass: 


Wood 
Flat Head, Iron... 


-St% 
Round Head, Bronze. - 39% 


STOCKS, DIES AND 
TAPS— 

Bets 

Hand Taps, 

Hand ween 


- 
J 
ue he ‘Seper Taps, larger....45% 
TURNBUCKLES— 


ational Mfg. Co. Screen Door. 
No. 195, Japn’d, per dozen.$1.20 
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aia gaa &e, 
McKinney Mfg. Co. , net 
No. 1, $21.50; No. 2, $18. 30; 

No. 38, $15.50. 


WASHERS—Cast— 
Over \%-inch, barrel lots. 


Iron or Steel 
er 1b. 5¢ 
m~ ue 5/16 § 
hers.. $16.90 14.50 13.40 
13.20 13.10 
per 100 lb. 


WRENCHES— 
Agricultural 
Alligator or Crocodile 
Drop Forged 8 
Stillson pattern 
Genuine S8tillson 


METALS— 


nominal 
nominal 


Lake Ingot 
Electrolytic 
Te ree eee 27, 1309 


Spelter and Sheet Zinc— 
Western spelter 
Sheet Zinc, No. 9 base, cast, 
17¢; open, 17%¢ 
Lead— 


paeeene pig.. .Per Ib., 8.80¢ 
Ba ‘Per Ib., 914¢@10¢ 


Y% x % guaranteed... 
vO. 

Prices of solder indicated by 
private brand vary according to 
composition. 

Babbitt Metal— 

Best grade, per Ib.........--+$ 95¢ 
Commercial grade, per 1b..- 50¢ 
Antimeny— 

per lb, 16@18¢ 


Bismuth— 
$4.50@$5.00 
Aluminum— 


No. 1 aluminum (guaranteed over 
99 oe cent oa" ios) toe for 
remeltin, ton lo 
mil -* ; , 32.109 


40@45¢ 
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Death's Hand Is Heavy 


_ Widely Known Hardware Men Close Their Books Forever 


Robert Biddle, Second, is dead No sadder news could 
come to the many friends of this sterling young Quaker, 
who was president and manager of the Supplee-Biddle 
Hardware Company of Philadelphia, Pa. 

No more likable, lovable, honorable young man has 
come to a position of importance in American hardware 
circles in recent years. Descended from a splendid old 
Quaker family, he was by birth a Friend, and by a 
multitude of kindly acts he was by deed the friend of 
all who knew him. 

Since the amalgamation of the old Supplee and the 
Biddle hardware concerns into the Supplee-Biddle Hard- 


ROBERT BIDDLE 


ware Company a few years ago, there sprang up in 
this house a new born spirit of business, noticeable 


alike to occasional visitors and to old friends. The or- 
ganization seemed like one big family, the co-operation 
was closer and more kindly than to be obtained through 
the channels of command. It was a teamwork that 
savored of kinship, and kinship it was, for Robert Bid- 
dle was the brother of every man and woman in the 
place. He carried great love for his brother man into 
his place of business, and in return was held in such 
high esteem by his fellow workers and employees that 
no task was too great, no hurdle too high, no denial too 
great for them if Robert thought it should go through. 

“Bob” Biddle was well known to every traveling 
salesman of the East. His uniform courtesy, his ap- 
Preciation of their difficulties, his friendship and con- 
ne won for him the high regard that was his 
ue. 

His death came after a very brief illness. On the 
ist of October he was taken ill. Spanish influenza, fol- 
lowed by pneumonia, caused his death on Saturday, Oct. 
12. His death is a distinct loss to a great business 
and a greater loss to an army of friends and to a de- 
voted family. The funeral services were held Tues- 
day, Oct. 15. 


J. B. Silliman, of the Blish, Mize & Silliman Hard- 
ware Company, Atchison, Kan., second vice-president 
of the National Hardware Association of the United 
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States, died peacefully at his home in Atchison on 
October 6. Everywhere known as “Jack” Silliman, he 
was one of the best known men in the hardware trade 
and one of his home town’s 
foremost citizens. He was 
born at Hobart, N. Y., and 
was approaching his 
seventy-third birthday. He 
was married in 1869 to 
Miss Harriet Lovejoy of 
New York City who sur- 
vives him. He also leaves 
two daughters and a 
brother. Mr. Silliman was 
in the employ of Field & 
Leiter of Chicago when in 
1870 he learned that the 
retail hardware store of 
J. E. Wagner was for sale 
in Atchison. He induced 
his brothers-in-law, B. T. 
Blish, then a farmer of 
Waukegan, IIl., and E. A. Mize, who was in the insur- 
ance business in Chicago, to join him in starting a 
jobbing business there founded on this store. Mr. 
Silliman was the first traveling salesman for his 
house, which is now known all over the Middle West. 
He always looked forward to the meetings of the 
National Hardware Association and the forth-coming 
one will be the first convention in 20 years at which 
“Jack” Silliman’s face will be missing. 


New Jersey’s Great TNT Disaster 


(Continued from page 57) 


J. B. SILLIMAN 


his wife and his entire family were almost imme- 
diately laid low by the influenza, and it was con- 
sidered doubtful whether all would survive. 


Another Store Hard Hit 


HE new $40,000 building of the Perth Amboy 

Hardware Co. also lost its front windows in 
the terrific blasts of Friday night. Earl Hope, a 
member of the sales force, pulled on his clothes, 
hurried down to the store, and stayed there from 
early Saturday morning till Sunday night, sleep- 
ing in a hammock near the broken windows. R. 
D. Howell, the assistant manager, who is a lieu- 
tenant in the militia reserves, and R. K. Thurston, 
who is a corporal, both went on guard duty at the 
scene of the wreck, leaving S. J. Levine, the secre- 
tary, to man the store and attend to the wants of 
customers. I. T. Madsen, president of the com- 
pany, took his family out of town by automobile at 
4 o’clock Saturday morning, and then returned to 
take up unending duties as president of the Board 
of Trade and. member of the Mayor’s citizen relief 
committee. The store’s force not only took an 
active part in relief work, but worked like Trojans 
digging out the tools and supplies for which the 
stricken town of Morgan sent constant calls. For- 
tunately the firm had a good stock of everything 
on hand and was able to keep the needed goods zo- 
ing out by free use of a fleet of trucks. 

It all goes to show what an invaluable institu- 
tion the hardware store is to a community in time 
of emergency. If there had been no stocks of tools 
and hardware supplies at hand, the disaster would 
have paralyzed the life of this region for an in- 
definite period. But as it was, no sooner had the 
echoes of the last explosion died away when men 
rushed in to clear away the ruins and build anew. 
They could do this because the faithful old hard- 
ware store was there, ready to pass out those things 
without which mankind would be so helpless—tools! 
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Spanish Influenza as an Argument for 
Selling Stoves and Oil Heaters— 
Hardware Men Helping Along the 


Liberty Loan with Their Adver- 
tising Space—Good Hunting Copy 


Boosting the Liberty Loan 
No. 1 (2 cols. x 4 in.) 


HERe’s the way the Buchanan Hardware Com- 
pany, Richfield Springs, N. Y., is helping along 
the Liberty loan. They devoted their regular space, 
which consists of two two-column ads, to herald the 
arrival of an exhibition devoted to furthering the 
sale of bonds. 
This typifies the spirit in which the hardware 
men of the country are getting behind the lodn. 


Yankee Trophies 


CAPTURED : FROM : THE : GERMANS 








Pershing’s Veterans on the 


Wear Exhibit Train 


RICHFIELD SPRINGS. N. Y. 


FRIDAY, OCTOBER i 


D., L. &@ W.R.R., 4 to 6 P. Mz 


TREE FREE 


SPACE DONATED BY BUCHANAN HDW. CO. 
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RICHFIELD SPRINGS 
LIBERTY LOAN 
COMMITTEE 


SOSOSSSCSS SSS SSSOS SS SSSOSOS SSO SSSSSSSOOSOOEOSD 





PCC SCC CCC CT OC UCU UC CU UCUUCUCUCUUCCUUUUUUUCVUCUCCUUCUCUCTNT. 





eee 








1. Using his space to boost the Liberty Loan 
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Other merchants of Richfield Springs joined issue 
with the Buchanan company in this special publicity 
drive and the event is getting a great deal more 
advertising than the committee planned for. 


Now for the Oi 
No. 2 (2 cols. x 5 in.) 


ME: C. B. KNIGHTEN of the Blakey-Clark Hard- 
ware Company, Ennis, Tex., sent us this ad and 
wants to know what we think of it. 

The first thing we like about it is the heading, 
which gets away from a set form. Its conversa- 
tional appeal is very effective. The illustration is 
placed so as to be noted in conjunction with the 
heading and this is a thing, by the way, which 
should be done on small ads wherever possible. 

The copy in this oil stove ad emphasizes the most 
important oil stove selling points. It is always well 
to pound away on safety and the non-smoking fea- 
ture, as fire danger and odor are two objections 


Heaters 





By All Means Get 
A BARLER, The 
Smokeless Oil 
Heater--- 


Just the stove you need these cool mornings 
to drive the early chill out of the room. 


The BARLER Smokeless Oil Heater is safe 
and easy to operate--light it and forget it. 


The wick stop prevents smoking. 


We're showing two sizes 











THE HOME 
OF 
GOOD STOVES 

















2. Another good oil heater ad 





October 17, 1918 





—— 
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Spanish Influenza 


and other kindred ailments are only too often contracted right 

in the home on account of insufficiently heated rooms and im- 
proper bed coverings. Did you know that? 

We feature to-day some sure preventives of colds, ete. 





Sleep With Your Windows Open 


But be sure you have enough of the right kind 
of bed covering and the right kind is the only 
kind that we sell. 

Here are a few suggestiéns: 

Ficared sttholege Covered Comfortabien, 72178 Inches: 
iuith wide 


scroll 
os, filled with pare white 
50. 


Me weortand, | 5 ventine 
en 


Figured an@ L my a. 4 ¥ Comfortables, with wide 
fee one | be der i estore: a § inches, filled equ od > 
whit "gi0.00 
Tes cylinder fe built on a Gast 
fevered Cor tea, olors, 72x78 inches} as two pe ented 
Atted with pure eotton, siz, 50 and up. here r? 


West Comfortabtes, « 4 with beautifully figur ta ler- 
stised Percaiine: 72x18 inches, $12.60 and 








Charge Account Pries ou 








Don’t Put It Off! 


Don’t put off buying your 
Fourth Liberty Loan? Bonds. 
Remember, ‘‘the more bounds 
you buy, the fewer boys will 


we 
°° “END THE WAY 
THEY FIGHT.” 


* acute then id, the ‘nearer we. come te 
the worse it will be. | Bvan now thé 
unabld to get sufficiént help, so you can readily 
will happen about Christmas time. 
rnment earnestly urges you to make your 
s iy a8 posal © assiat you 
‘ihe Government's wishes we will gladly 
ean nzthin mg you may select. A small deposit is 

















Liberal Charge Accounts 
Ten Per Cent. 
Discount for Cash 


Evenings 
Until 10 o’Clock, 


| 











3. Putting Spanish influenza to work 


which are generally raised when oil stoves come in 
for consideration and are really points which keep 
many from purchasing oil stoves. We suggest to 
Mr. Knighten that he dwell on these two selling fea- 
tures at even more length i: future ads. 

We like the mentioning of specific sizes and prices. 
Only last week we criticized an oil stove ad which 
provided no information along this line. We think 
to quote a price range from $5.60 to $10, as many 
dealers do, is very confusing to the average reader. 
You have a good oil stove ad, Mr. Knighten. Keep 
pounding away on the subject. This is oil stove 
weather. 


This is the House 
That Howard Built 


FOR THE 


Government Training Camps 


They are in use in the 


Y.M.C.A. 


and the 


K. of C. 


Army headauarters in nearly 
avery state in the Union. 


EF} Our business is no longer 
“| local only; it has become a 
national institution. 


GEORGE HOWARD, Inc. 


44 South Fourth Avenuc. Phons 2000 Mount Vernon. 











4. Reflecting the success of specialized endeavor 


Spanish Influenza and Heat 

No. 3 (3 cols. x 8 in.) 

PANISH influenza figures in the headlines as 

much as war news and munitions plant explo- 
sions. Here is an ad run by the furniture and hard- 
ware house of J. W. Greene, Jersey City, N. J., which 
capitalizes on the timeliness of the influenza subject 
in such a way as to not offend. There is a right way 
and a wrong way of handling subjects of public 
interest like this, and we are glad to show you an 
ad which handles the matter in the correct way. 

What the text says is eminently true and not in 
the least exaggerated, and it happens that the hard- 
ware dealer can perform a valuable service and inci- 
dentally boost one of his departments by calling at- 
tention of the public to the necessity of having heat 
in the home early in the season before the main 
heating plant is placed in operation. We commend 
the idea to other hardware merchants. 











Are You a Sportsman ? 
Do You Like To Shoot? 


If you're’a “dyed in the wool gun-man” you'll find things at our store 
that will take the kink out of your trigger finger—"“Naff-ced”— 


Winchester And Stevens Shot Guns 
Everything In Loaded Shells 
Hunters’ Clothing, Ete., Ete. 


Philip J. 


BOWEN 


HARDWARE CO. +250 MAIN 











5. Snappy copy, but most too brief to achieve specific 
results 


How Howard Blows His Horn > 


No. 4 (2 cols. x 6 in.) 
ME: BERTRAND FOWLER, vice-president of 
George Howard, Inc., which firm specializes in 
builders’ hardware, plumbing and sheet metal work, 
sent us this ad with the laconic comment of “What’s 
the use of having a horn if you don’t blow it?” The 
Howard firm is located at Mount Vernon, N. Y., and 
has been conspicuously successful in building houses 
of the type illustrated in the ad. 

Go to it, Mr. Fowler; play your business tune on 
the newspaper horn as loud and as often as you can. 
It’s the best recipe for success we know of. 

This ad is cleverly worded, easy to read, and the 
gist of its message is apparent at a glance, which 
proclaims it a good ad. The mention of the fact 
that the business has outgrown its local character 
will do much to win prestige for the firm. - Prospec- 
tive customers of the Howard company might not 
always have need for similar construction, but the 
fact that the firm put across a big proposition in a 
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successful way is impressive and builds confidence 
in every other branch of the firm’s business. 


Brief But Full of Life 


No. 5 (8 cols. x 8% in.) 
HILIP J. BOWEN, Pawtucket, R. I., sent us this 
ad, which is brief to a marked degree, consider- 
ing the importance and scope of the subject, but at 
the same time it is full of snap and interest and 
will go a long way toward convincing the reader that 
Bowen’s is prepared to talk to him intelligently on 
his hunting needs. We don’t especially favor the 
illustration used at the top of the ad. It is one of 
those cut-and-dried stock affairs which makes no 
particular impression, good, bad or indifferent. 

A hunting scene or some similar idea at the top 
of the ad would have been far more effective. We 
suggest that Mr. Bowen take another crack at guns 
and hunter’s supplies and list and illustrate some of 
his stock. 


Opportunity and Lew Abbott 


HIS is Lew Abbott. He is one of the best 
7 known, most reliable, most efficient retail 
hardware merchants in America. 

His business, located in Marshalltown, Iowa, was 
established by his father over 58 years ago. It is 
a most unusual retail hardware business—one of 
the kind that is looked upon by the people of that 
busy county seat of 18,000 inhabitants as their 
very own—a sort of an institution that is con- 
sidered a part of Marshalltown progress. It is a 
big business and a very prosperous one. 

Lew Abbott has for years been a most active 
worker in both State and National retail hardware 
circles. He has been president of the Iowa Retail 
Hardware Association, and has also served in a 
greater capacity as president of the National Re- 
tail Hardware Association. 

Like the good business man that he is, Lew Ab- 
bott planned not only for the present, but well into 
the future. He is 58 years old, vigorous, diplo- 
matic, keen and forceful. His son and his nephew, 
who have been in the business for years, had both 
been carefully and intelligently trained to assume 
the responsibilities of. the management when Mr. 
Abbott was ready to retire. The heavy hand of 


Hardware Age 


time has taken a toll that has disrupted this man’s 
plans for the future. Lew Abbott’s son died a 
few days ago, and his nephew has given his life to 
our cause in France. 

These sad circumstances have created an oppor- 
tunity for some hardware man of ability. There 
is an opportunity for such a man to obtain a large 
interest in this business. It is the sort of an op- 
portunity that a good business man has spent a 
lifetime creating for his son. There are many good 
hardware men looking for Lew Abbott at this time. 
It is the hope of HARDWARE AGE that they get to- 
gether quickly. 


Coming Conventions 


AMERICAN HARDWARE MANUFACTURERS’ ASSOCIATION 
and NATIONAL HARDWARE ASSOCIATION CONVENTION, 
Atlantic City, N. J., Oct. 23, 24, 25, 1918. Headquar- 
ters, Marlborough-Blenheim Hotel. F. D. Mitchell, 
secretary, American Hardware Manufacturers’ Asso- 
ciation, 4106 Woolworth Building, New York City, and 
T. James Fernley, secretary, National Hardware Asso- 
ciation, 505 Arch Street, Philadelphia. [Postponed by 
request of health authorities. ] 

ILLINOIS RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Chicago, Feb. 17, 18, 19, 20, 1919. Headquarters, 
Hotel Sherman. Leon D. Nish, secretary, Elgin. 

INDIANA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Indianapolis, Jan. 28, 29, 30, 31, 
1919. M. L. Corey, secretary, Argos. 

IowA RETAIL HARDWARE ASSOCIATION CONVENTION 
AND EXHIBITION, The Coliseum, Des Moines, Feb. 11, 
12, 13, 14, 1919. A. R. Sale, secretary, Mason City. 

MICHIGAN RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Kalamazoo, Feb. 11, 12, 13, 14, 
1919. Arthur J. Scott, secretary, Marine City. J. 
Charles Ross, manager of exhibits, Kalamazoo. 

MINNESOTA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, St. Paul Auditorium, St. Paul, Feb. 18, 19, 20, 
21, 1919. H. O. Roberts, secretary, 1032 Metropolitan 
Life Building, Minneapolis. 

MissouRI RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, St. Joseph, Feb. 4, 5, 6, 1919. 
F. X. Becherer, secretary, 5136 North Broadway, St. 
Louis. ' 

MOUNTAIN STATES HARDWARE AND IMPLEMENT ASsSO- 
CIATION CONVENTION AND EXHIBITION, Brown Palace 
Hotel, Denver, Colo, Jan. 21, 22, 23, 1919. W. W. 
McAllister, secretary, Boulder, Colo. 

NEW YORK STATE RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Buffalo, N. Y., Feb. 25, 
26, 27, 28, 1919. Headquarters, Hotel LaFayette; Ex- 
hibition, Broadway Auditorium. John B. Foley, secre- 
tary, 607 City Bank Building, Syracuse, N. Y. 

NEBRASKA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Omaha, Feb. 3, 4, 5, 6, 1919. Nathan Roberts, 
secretary, Lincoln. 

NorTH DAKOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Feb. 12, 13, 14, 1919. Place to be decided on 
later. C. H. Barnes, secretary, Grand Forks. 

OHIO HARDWARE ASSOCIATION CONVENTION AND EX 
HIBITION, Columbus, Feb. 18, 19, 20, 21, 1919. James 
B. Carson, secretary, Dayton. 

OKLAHOMA HARDWARE AND IMPLEMENT ASSOCIATION 
CONVENTION, Oklahoma City, Dec. 10, 11, 12, 1918. 
W. B. Porch, secretary, 204 Indiana Building, Okla- 
homa City. 

PaciFic NORTHWEST HARDWARE AND IMPLEMENT AS- 
SOCIATION CONVENTION, Spokane, Wash., Jan. 15, 16, 
17, 1919. E. E. Lucas, secretary, Hutton Building, 
Spokane. 

PENNSYLVANIA AND ATLANTIC SEABOARD HARDWARE 
ASSOCIATION CONVENTION AND EXHIBITION, Pittsburgh, 
Feb. 11, 12, 138 and 14, 1919. Sharon E. Jones, secre- 
tary, Fulton Bldg., Pittsburgh, Pa. 

WISCONSIN RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Milwaukee, Feb. 5, 6, 7, 1919. 
P. J. Jacobs, secretary, Stevens Point. 
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A. Seal "e tell 
Stanley No.241 
Should beinyour Stock 


[' you wish to secure a butt that has more valuable features than 
any other butt made, you’ll choose 


STANLEY Wrought Steel Loose 
Pin Butt with Ball Tips, Planished 


First of all, it’s as handsome a butt as you can find any This isn’t the most expensive butt, it isn’t the fanciest 
where. Though it is plain and simple, without frills o1 butt, for for real service it is a great leader and it sets the 
ornaments, its beautiful, clean design will appeal to you standard for, and outsells any other plated butt on the 
strongly. For substantial construction, for perfect reli market. 
ability, for smooth, continuous operation in general use, , . ’ 
this butt does everything the ideal butt should do. Rn =) an - supply of these in stock; they’re in 

The illustration shows No. 241, 4 x 4 inch. The 3% pick ei nine 
inch and larger sizes have five knuckles in the joint; the Today send for STANLEY HARDWARE ‘¢ 
smialler sizes, three. Mailed free on request 


THE STANLEY WORKS, New Britain, Conn. 


New York: 100 Lafayette Street Chicago: 73 East Lake Street 


Vanufacturers of Wrought Bronze and Wrought Steel Hinges and Butts of all kinds, including Stanley Ball Bearing Butts 
1lso Pulls, Brackets, Chest Handles, Peerless Storm Sash Hangers and Fasteners; Screen Window and Blind Trimmings 
Twinrold Box Strapping, and Cold Rolled Strip Steel. 





Stanley Garage Hardware is adaptable for factory and mill use. See our advertisement on ‘‘Box Strapping”’ in this issue. 


























Products Being Placed on the Market 
by Hardware Manufacturers 


Pathfinder Luminous 
Compass 


The Pathfinder Company of Balti- 
more, Md., announces that it is now 
making a luminous compass in a small 
size to be worn on the wrist watch 
strap or carried in the pocket. It 
was -primarily designed for the use 
of the soldier and sailor, but can also 
be used by sportsmen, huntsmen, boy 





Pathfinder Luminous Compass 


scouts, travelers, etc. These com- 
passes, it is stated, are guaranteed to 
be accurate and very durable. 


Arlington Refrigerator 
Catalog 


The Arlington Refrigerator Com- 
pany of Arlington, Vt., has just sent 
out a new handsome 43-page catalog 
showing the extensive line of refrig- 
erators which this company will 
manufacture for the coming year. In 
this catalcg the company states that 
it will carry a larger stock of each 
individual number and meet the re- 
quirements of the trade promptly. 


““Pack’s”’ Pineapple Eyesnip 


The Christian Schlicker Mfg. Co., 
14 Bloomingdale Street, Rochester, 
N. Y., is manufacturing the “Pack” 
Pineapple Eyesnip, a practical device 
designed to take the eyes out of the 
pineapple. This is done by opening 


the snip about the width of the eye, 


Reading matter continues on page 
86 


placing the spoon part under it, or 
on an angle the same as in the above 
illustration, then pressing the spoon 
until the blade strikes the pineapple, 
closing the snip and the eye is ex- 
tracted. 

The eyesnip illustrated can also be 





“Pack’s” Pineapple Eyesnip 


used for coring apples and quinces 
simply by opening the device, insert- 
ing the spoon into the fruit at the 
blossom end, and then by turning it 
around the core comes out. For 
shredding pineapples and potatoes all 
that is necessary is to open the snip 
and use the blade, starting at the 
stem end and cutting from the out- 
side to the core with the grain of 
the fruit. For extracting the eyes 
from potatoes and stem from toma- 
toes the same method is employed as 
in taking eyes from pineapples. The 
eyesnip is said to be durably con- 
structed and does the work in a very 
clean manner. ° 


‘‘Nuform’’ Can Opener 


The Lo-Vis Company, Inc., Kalama- 
zoo, Mich., has marketed the “Nu- 
form” can opener, nickel plated and 





“Nuform” 


Can Opener 

high polished, which cuts the can on 
the side, removing the entire top and 
thus allowing the food to come out 
whole and inviting, and incidentally 


helping to conserve food by completely 
emptying the can. 

The can opener is said to be made 
of 80 per cent carbon cutlery steel 
and in finish and quality equal to a 
surgical instrument. It is perfectly 
‘safe for a child to handle. 


Kimball Stove Polish 


The C. M. Kimball Company, 27 
India Street, Boston, Mass., has in- 


CM. KIMBALL CO 
WINTHROP MASS 





ee aan ——" 


Kimball Stove Polish 


troduced a new stove polish, known by 
the same name, Kimball, which gives 
the stove a jet black lustre. It is said 
to be non-inflammable, and is made in 
8 and 16 ounce cans. 


‘‘American Beauty’’ Electric 
Heater 


The “American Beauty” Twin Ra- 
diant Electric Heater, as its name indi- 
cates, is equipped with two heating 
elements and two reflectors, thus mak- 
ing it virtually two heaters in oné. 

These reflectors are adjustable, thus 
permitting the heat to be thrown 2 
any desired direction or in two dif- 
ferent directions at the same time. 
The heating elements are readily tT 
movable, as also are the wire gua 
which protect them. The reflectors 
also are removable, making it Po 
sible to keep the heater in the most 
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to learn whether all the warehouses, freight sheds, wharf sheds, 
lumber sheds, factories, county fair buildings, etc., have their doors 
properly equipped with hardware that provides economy, efficiency 
and convenience! 


YOU CAN INCREASE YOUR PROFITS 


— your neighbors and speed up the handling of freight and 
material of all kinds by selling 
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RICHARDS-WILCOX 


Parallel Warehouse Door Hangers 
Doors hung on R-W Parallel Warehouse 


Door Hangers eliminate the necessity of spot- 
ting cars and trucks because they open at any 
desired point—keep out the weather—save 
labor—save time—save space. 





Built to Boost 
Your Business 





End View of 


ichards- Wilco 


or MANUFACTURING Co. [< 
fa AURORAJILL.US.A. 


INCORPORATED = 1880 -1905-1910 





Interior view of freight house doors hung on R-W Parallel 
Sliding Door Hardware 












Parallel Door : 
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efficient condition by keeping all parts 
of it clean and free from dust. These 
features are very important and are 
exclusive with this heater. 

This heater, which is manufactured 
by the American Electrical Heater Co. 
of Detroit, Mich., is particularly 
adapted for use in the fall and spring 
when the furnace fire is out of com- 
mission. It conserves coal, as with 
these heaters the furnace need not be 
started until really severe weather ar- 
rives. Its finish is in antique copper, 
its lines attractive, and the appear- 
ance in general most pleasing. It is 
light and equipped with a handle so 
it can easily be carried about and used 
wherever desired. 


It comes fully equipped with an 8-ft. 
cord, detachable plug and lamp socket 
attachment plug ready for attaching 
to any ordinary lamp socket. The 
wattage of each heating element is 
330, making a total wattage for the 
heater of 660 watts. 


Oil Stove Protector 


To protect children and also adults 
from the danger of overturning an 
oil stove, John P. Smith & Company, 
495-501 State Street, New Haven, 
Conn., has just designed a new dia- 





Wire Guard for Oil Stoves 


mond mesh wire guard which is 
placed around the stove. 

The mesh is said to be so fine that 
the children, no matter how small, 
cannot possibly put their hands 
through it. The wire guard has a 
stout wire binding on the top and 
bottom. 


‘*‘Star’’ Detachable Water 
Bowl 


Hunt, Helm, Ferris & Company, 
Harvard, Ill., has placed on the mar- 
ket the new “Star” detachable water 
bowl, which enables the cow to drink 
cold, fresh water whenever she wants 
to, thereby increasing her milk pro- 
duction. This device is considered es- 
pecially beneficial in the winter when 
the tempered water given her at her 
stall is more relished than icy water 
from the trough in an unsheltered 
barn yard. 


Water is admitted through a valve 
av the top of the bowl. A valve lever 
in the form of a “leaf” or “paddle” 


= 


7 in. long is hinged at the top and 





hangs down into the bowl at an angle. 
When the cow presses upon the valve 
lever the water runs into the bowl. 
A spring closes the valve automatic- 
ally when the pressure of the lever is 
relaxed. The cow is enabled to take 
a mouthful of hay and then a drink 
of water. There is no cover on the 
bowl and nothing else to prevent the 
purifying rays of light from entering 
the bowl. The water bowls are fitted 
with “Fuller” valves and _ operate 
under any kind of pressure. They 








The upper illustration shows the “Star” 
water bowl in use. The lower illustration 
is a close-up view of the bowl, which is 
detachable. 


may be connected with a direct-pres- 
sure system or a storage tank may be 
used. 

The detachable 
“Star” makes it easy to clean. 


feature of the 
To re- 
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move the bowl, all that is necessary 
is to raise up the catch with the finger 
then lift up on the outer edge of the 
bowl and lower it from the paddle and 
valve chamber. Any feed or bran 
which has accumulated in the bow 
can easily be cleaned out To replace 
the bowl all that is necessary jg to 
place the lugs in between the ears on 
each side of the valve chamber, then 
bring the bowl to a level position and 
the catch will snap into the slot in g 
projection at the bottom of the bowl, 

The “Star,” it is stated, can also be 
used for watering hogs, it being 
necessary to install the bowl low 
enough so that the hogs can drink con. 
veniently. Suitable fastenings can be 
supplied for attaching the bowl to 
wood or with clamps for attaching it 
to steel posts or pens. 


Voss Electric Platform 
Washer 


The Voss Bros. Mfg. Co. of Daven- 
port, Iowa, has brought out a new 
Voss Model E-12 electric platform 
washer which, it is stated, not only 
does the washing, but takes care of 
the rinsing, wringing and draining as 
well. No lifting of tubs is necessary 
after the washing is finished; simply 
remove the stoppers from the two 
metal tubs, turn on the faucets of the 
washing machine and the common 
drain pipe underneath all three tubs 


‘carries the water to the drain in the 


floor. This complete laundry equip- 
ment requires a floor space of only 
3 ft. by 6 ft. 

The double controlled wringer, which 
is an exclusive feature with these 
washers, gives the user convenience, 
speed and safety in operation, The 
hand lever placed conveniently at the 
top of the side frame enables the oper- 
ator to start, stop and reverse the 
wringer by hand alone. A foot at- 
tachment is also provided, which en- 
ables the operator to use both hands 
in the rinsing of the clothes and in 
feeding the wringer,’ starting and 
stopping the wringer at will by the 
application of a slight pressure or the 
release of same on the foot treadle. 

The washer is shipped fully equipped 
and ready to run. All platform 
washer tubs are made of 1%-inch cy- 
press. 




















The Voss Model FE 12 electric platform washer 


Reading matter continues on page 90 














































October 17, 1918 HARDWARE AGE 


——— 
———— 











It Is Now So Easy for Any Carpenter or Farmer 


To quickly construct a strong and substantial wagon bed or hay rack at 
such a small cost with the 


ALLITH “FIT-AL” Wacon* ses CLAMP 


NO. 201 


Wherever this clamp has been 
shown it has been adopted. 
Farmers give it preference be- 
cause it is practical and with- 
stands the most severe service. 
Made of the highest grade mal- 
leable iron, and combines all the 
features essential to make a 
wagon bed strong, rigid and 
durable. It is impossible for 
any play, up or down, or side- 
ways, because it clamps the tim 
bers firmly on all sides—and 


One Clamp Fits all Conditions 


Regardless of thickness or 
width of timbers only one size 
clamp is required. Adjustment 
is made with standard bolts— 
hence “FIT-AL,” which is a 
vast improvement over ordinary 
clamps. We have yet to hear 
of the farmer who did not read- 
4 recognize the superiority of 
the 


ALLITH “FIT-AL” wxcox'ses CLAMP NO. 201 


Never fails to give satisfaction, and the price is so reasonable there is no excuse for attempting to procure something “Just as good.” 
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; No. Description List 


201 ALLITH “FIT-AL’’ Combination Wagon Bed ,CLAMP, per dozen pairs, without bolts - - $6.00 


Made for service from 
highest grade materials 
and suitable for all 
standard sizes of wagon 
beds, consisting of the 
parts shown _ above. 
Hook and adjustment 
handle are malleable 
iron. 


? Allith 
| “Standard” 
| | End Gate 


, Fastener Set 


| No. 203 




















No. 203. Allith “Stand- 
ard” End Gate Fastener. 


List price, per dozen 
MEN, caxnsees sands $4.00 





“UNIQUE” Side-Board Bracket No. 202, Malleable Iron ~ — 


These brackets conform with advice of United States Government to farmers to make wagon beds grain tight 
For building grain beds these brackets will be found the most complete and 
satisfactory equipment possible to procure. 
They give a permanency to side-boards not obtainable with the old-style method 
of using standards and stake irons. 
Please Observe These Unusually Practical Points 


Side-boards cannot give in or out, because the bolt is cast solid in center of 
bracket foot, and base has a 3% inch bearing on side rail. 

No hole bored through cross-piece to weaken it. No cutting hole in floor, be- 
cause a°%4 inch hole bored through side-rail or floor at cross-piece supports the foot 
of the bracket. 

‘ = box bed on inside to obstruct shoveling, because the brackets bolt to side- 
oards. 

These brackets allow the use of side-boards without end gates in position when 
so desired, and are tested to garry 14-inch side-boards. No canvas necessary to 


keep grain from leaking, as these brackets make a bed perfectly tight. —— 

They are meeting with ready recognition everywhere. These brackets fulfill every require- — 
ment in a practical and substantial manner. They are just what the farmer or any builder of 
wagon grain beds has been looking for to improve the construction and save labor and expense. 


No. 202—Allith ‘‘Unique’’ Side-Board Bracket, list price, per dozen - - - $6.00 


ALLITH-PROUTY CO., Danville, Ill., U.S.A. 


Chicago New York Boston Philadelphia San Francisco Los Angeles 
And representatives in all principal foreign cities 


Door Hangers and Tracks Garage Door Hardware 
OD! ICTS | Spring Hinges Fire Door Hardware Light Hardware 
Overhead Carriers Hardware Specialties 


Rolling Ladders 























Catalogs, blue prints and special informatien promptly furnished 

















Notes of the Retail Hardware Trade. 


ScRANTON, ARK.—The E. N. Thompson Company is pur- 


chaser of the stock of the Smith Trading Company. 


MILForD, CONN.—The Milford Hardware Company is mov- 
ing to new quarters at 8 Broad Street. The new location 
will afford better accommodations for increased stock. 
Catalogs requested on automobile tires. 


its 


MonrTeE Vista, CoL.—Walter R. Wilson, who carries a stock 
of buggy whips, dairy supplies, shelf hardware, washing 
machines, silverware, ranges and cook stoves, requests cat- 
alogs on electrical household specialties and separators. 


2EYNOLDS, IND.—John L. Buss has moved his stock into the 
Emge Building, which he recently purchased. He requests 
catalogs on a line’of silverware and cutlery. 


CALLENDER, Iowa.—E. E. Hanson & Company has _ suc- 
ceeded to the business of J. D. Brunson. A stock of auto- 
mobile accessories, fishing tackle, builders’ hardware, sport- 
ing goods, washing machines, paints, oils, varnishes and 
glass, refrigerators, etc., will be carried. 


DRAKESVILLE, Iowa.— The Drakesville Hardware, pur- 
chaser of the A. H. Boles stock, requests catalogs on hard- 
ware, implements, vehicles, etc. 


The executor of the estate of John 
his hardware stock at 2204 Conlen 


Iowa. 
out 


DUBUQUE, 
Lies has closed 
Avenue. 


LAMONI, lowa.—H. W. Teale has bought the stock of 
Charles Weable, consisting of belting and packing, buggy 
whips, cream separators, dog collars, gasoline engines, har- 
ness, heavy farm implements, home barbers’ supplies, lubri- 
cating oils, pumps and wagons and buggies. 


PATON, lowa.—W. H. Lightfoot has taken over the stock of 
I. Batcheller. 


St. Lucas, lowa.—The stock of Gretman & Kruse has been 
sold. Kruse & Knennen are the purchasers. The new own- 
ers request catalogs on baseball goods, belting and packing, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, cream separators, crockery and glass, cut- 
lery, dairy supplies, dog collars, dynamite, electrical house- 
hold specialties, fishing tackle, furniture department, galvan- 
ized and tin sheets, gasoline engines, hammocks and tents, 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, iron beds, kitchen cabinets, 
kitchen housefurnishings, linoleum, lubricating oils, me- 
chanics’ tools, oil cloth, paints, Oils, varnishes and glass, 
poultry supplies, prepared roofing, ranges and cook stoves, 
sewing machines, shelf hardware, silverware, sporting goods, 
tin shop, toys, games, wagons, buggies and washing ma- 
chines. 


H. 


West Grove, lowsa.—Joseph Nelson has bought the stock 


of J. H. Morse. 


Coats, Kan.—A. E. Horney now owns the stock of Wood 
& Horney, comprising baseball goods, bathroom fixtures, 
belting and packing, bicycles, buggy whips, builders’ hard- 
ware, children’s vehicles, churns, cream separators, cutlery, 
dairy supplies, dog collars, fishing tackle, furnaces, furniture 
department, galvanized and tin sheets, gasoline engines, 
hammocks and tents, harness, heating stoves, heavy farm 
implements, heavy hardware, home barbers’ supplies, iron 
beds, kitchen cabinets, kitchen housefurnishings, linoleum, 
lubricating oils, mechanics’ tools, oil cloth, plumbing de- 
partment, poultry supplies, prepared roofing, pumps, ranges 
and cook stoves, refrigerators, sewing machines, shelf hard- 
ware, silverware, sporting goods, tin shop, wagons, buggies 
and washing machines. 


Hupson, Kan.—Harms Bros. have disposed of their stock 
to William Ochel, who requests catalogs on oils, churns and 
shelf hardware. 


PITTSBURG, Kan.—The 
discontinuing business. 


B. & W. Hardware Company is 


SMITH CENTER, Kan.—J. 
a new location on North 
stock of builders’ hardware, 
furnishings, fishing tackle, 
carried. Catalogs requested 


H. Bland has recently moved to 
Main Street, where a complete 
buggy whips, kitchen house- 
shelf hardware, be 
on stove repairs. 


etc., will 


Ho.L_y, Micu.—R. D. Bird and Frederick L. Waters, under 
the firm name of Bird and Waters, have bought the hard- 
ware business of Westfall and Westfall. The new firm has 
moved its stock from its former location in the Collier Build- 
ing to temporary quarters, pending the repairing of its store, 
which was recently damaged by fire. Catalogs requested on 
automobile accessories, bathroom fixtures, belting and pack- 
ing, bicycles, buggy whips, builders’ hardware, building 
paper, children’s vehicles, churns, cream separators, crock- 
ery and glass, cutlery, dairy supplies, dog collars, electrical 
household specialties, fishing tackle, furnaces, galvanized 
and tin sheets, hammocks and tents, heating stoves, home 
barbers’ supplies, kitchen cabinets, kitchen housefurnishings, 
linoleum, lubricating oils, mechanics’ tools, oil cloth, paints, 
oils, varnishes and glass, plumbing department, poultry 
supplies, prepared roofing, pumps, ranges and cook stoves, 
refrigerators, shelf hardware, silverware, sporting goods, tin 
shop and washing machines. 


NEw YorK MILLs, Minn.—K. Hong has sold his stock to 
the Northern Minnesota Trading Company. The new concern 
requests catalogs on baseball goods. bathroom fixtures, belt- 
ing and packing, bicycles, buggy whips, builders’ hardware, 
building paper, children’s vehicles, churns, cream separators, 
crockery and glass, cutlery, dairy supplies, dog collars, 
dynamite, electrical household specialties, fishing tackle, fur- 
naces, galvanized and tin sheets, gasoline engines, ham- 
mocks and tents, harness, heating stoves, home barbers’ 


supplies, kitchen housefurnishings, linoleum, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, plumbing 


department, poultry supplies, prepared roofing, pumps, ranges ~~ 


and cook stoves, refrigerators, sewing machines, shelf hard- 
bs silverware, sporting goods, tin shop and washing ma- 
chines. 


SPRING VALLEY, Minn.—S. C. Lobdill, established in the 
hardware business for the past fifty years, has disposed of 
his stock to D. M. Peshok, who requests catalogs on a gen- 
eral line of hardware, stoves, sporting goods, blacksmiths’ 
supplies, builders’ hardware, etc. 


VILLARD, MINN.—Carpenter & Co. have sold their business 
to C. F. Angell. He requests catalogs on belting and pack- 
ing, builders’ hardware, building paper, churns, crockery and 
glass, cutlery, dairy supplies, dog collars, dynamite, electrical 
household specialties, fishing tackle, furniture department, 
galvanized and tin sheets, heating stoves, heavy hardware, 
iron beds, kitchen housefurnishings, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes and glass, pumps, 
ranges and cook stoves, refrigerators, shelf hardware, silver- 
ware, sporting goods, tin shop and washing machines. 


CHESTER, Mont.—Roy B. Walden and Claude C. Walden 
have purchased the interest of N. B. Walden in the firm of 
N. B. Walden & Son. Walden Brothers will be the new 
firm name. 


BURLINGTON JUNCTION, Mo.—Work has been commenced 
on the building which will be occupied by Corken & Yaple 
with a complete stock of hardware. 


NEW F.LoreENCcE, Mo.—M. L. Stewart is closing out his 
stock of hardware and will discontinue business. 


AUBURN, NeEB.—The Ryan Company, operating a branch 
store also at 1102-1106 Horney Street, Omaha, has bought 
the T. W. Eustice & Co. stock. The firm’s business is both 
wholesale and retail. Catalogs requested (to be sent to the 
Omaha branch) on automobile accessories, baseball goods, 
bicycles, buggy whips, builders’ hardware, children’s vehicles, 
churns, crockery and glass, cutlery, electrical household 
specialties, fishing tackle, furniture department, iron beds, 
kitchen cabinets, kitchen’ housefurnishings, linoleum, lubricat- 
ing oils, mechanics’ tools, plumbing department, poultry sup- 
plies, ranges and cook stoves, sewing machines, shelf hard- 
ware, silverware, sporting goods and washing machines. 


Copy, NEB.—F. N. 
hardware business to his partner. 
ware is the new name. 


INDIANOLA, NesB.—M. C. Lord has bought the hardware 
stock of C. C. Coleman at Marion, and combined it with his 
own. 


Bowmanin has sold his interest in the 
The C. O. Goodrich Hard- 


PRAGUE, NEeB.—F.. A. Votruba has commenced business here * 
dealing in baseball goods, bathroom fixtures, belting and 
packing, bicycles, builders’ hardware, churns, cream sepa- 
rators, cutlery, electrical household specialties, galvanized 
and tin sheets, gasoline engines, harness, heating stoves, 
heavy farm implements, heavy hardware, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, plumbing 
department, pumps, ranges and cook stoves, shelf hardware, 
silverware, tin shop, wagons, buggies and washing machines. 


TORONTO, Ou10o.—The Fowler Hardware Company has sold 
its business to Wesley Robinson, and both stocks have been 
consolidated. 


SELFRIDGE, N. D.—The Loubek Hardware has moved its 
stock from Freda. 


BELLEFONTAINE, OHIO.—J. K. Milligan has bought the 
Milligan & Orr stock of automobile accessories, bathroom 
fixtures, builders’ hardware, churns, cutlery, dog collars, fish- 
ing tackle, heating stoves, kitchen housefurnishings, lubricat- 
ing oils, mechanics’ tools, paints, oils, varnishes and glass, 
prepared roofing, ranges and cook stoves, refrigerators, shelf 
hardware, silverware, sporting goods and washing machines. 


FREMONT, OHI0.—Henry J. Lee has sold his stock in the 
Lee-Coit-Andreeson Hardware Company to his partners, 
2. M. Andreeson and Clark J. Colt. The business, which is 
both wholesale and retail, was established in 1870. 


BARTLESVILLE, OKLA.—Dudley T. Lyall is disposing of his 
hardware stock of baseball goods, bathroom fixtures, crockery 
and glassware, cutlery, shelf hardware, etc. 


GUTHRIE, OKLA.—Pearle Long and W. H. Coyle have dis- 
solved partnership. Mr. Coyle will continue the business. 


IRENE, S. D.—The Hartwell Hardware Company has been 
incorporated to deal in automobile accessories, baseball 
goods, belting and packing, builders’ hardware, children’s 
vehicles, churns, cream separators, cutlery, electrical house- 
hold specialties, fishing tackle, galvanized and tin sheets, 
gasoline engines, heating stoves, heavy farm implements, 
heavy hardware, lubricating oils, paints, oils, varnishes and 
glass, prepared roofing, pumps, ranges and cook stoves, re- 
frigerators, sewing machines, shelf hardware, silverware, 
sporting goods, tin shop and washing machines. The capital 
stock is $25,000, and the incorporators are H. P. Hartwell, 
Irene M. Hartwell and Warner G. Hartwell. 


Seneca, S. D.—J. T. Lewin has bought the hardware busi- 
ness of G. W. Nafus. The new owner requests catalogs on 
hardware. 


MILLSAP, TEx.—J. C. Roy, conducting a hardware business 
here, requests catalogs on the following items: Builders 
hardware, churns, crockery and glass, cutlery, fishing tackle, 
galvanized and tin sheets, harness, heating stoves, heavy 
farm implements, mechanics’ tools, poultry supplies, ranges 
and cook stoves, shelf hardware, silverware, sporting 00d, 
tin shop and wagons and buggies. 


Reading matter continues on page 92 
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